


MEVAINE: @ 


Listed as Standard by Underwriters 
CONTINUOUS FLAMI AU LOMATLICALLY GOVERNED 


Low Flame 
Acts as a Pilot Light 


- Small Flame 
For Mild W eather 


Medium Flame 
For Cold Days 


- Large Flame 


For Severe Cold 


High Flame 


For Extreme Cold 


Graduated Thermostatic Control 
automatically governs flow of oil 


and air, thus increasing or di- McILVAINE BURNER CORPORATION 


minishing flame as temperature 


requires. 747 CUSTER AVENUE EVANSTON, ILL. 


Write for Dealer’s Proposition 
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AMERICAN ARTISAN 


Homer Harmony 
News — written 
for furnace men 

-will come to 
you every 
month, if you 
ask for it. Full 
of stimulating 
sales suggestions 
used by success: 
ful dealers. 


HOMER “ACE” HOMER “GRAND” 


MILLION dollar company back of you! Strength and 

power—to help you in your everyday business affairs! 

Advertising that carries the story of your merchandise to 
all your possible prospects and helps you sell. Prices right by large 
production. Deliveries promptly when you need merchandise. 
Research and constant improvement of the product. Help to 
solve local selling problems. . . . You can have these business 
aids, whether you are an established dealer or an ambitious 
furnace installer who wants a furnace agency of his own. That 
is the backing Homer gives each Homer dealer. Ask for it. Write 
today for information about 


Plan with us for a Greater. more Profitable Business 


HOMER FURN ACE CO., Coldwater, Michigan 


Capacity over j, There’s Harmony 
30.000 Furnaces th oh ase™ in Homer Heated 
Annually Homes 
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he Doctors Responsibility 
... and YOURS 





WE believe in and are 
members of The National 
~ Warm Air Heating Associa- 
tion. 


RICHARDSON & BOYNTON CO. 


Manufacturers of “Richardson” “Perfect” Heating and Cooking Apparatus Since 1837 
260 Fifth Ave., New York, N. Y. Utica, New York 


New York UrticA NEWARK PHILADELPHIA BOosTON CHICAGO BUFFALO MINNEAPOLIS CINCINNATI Detroit PROVIDENCE 












Published Weekly by Forter, Spofford, Langtry Corp., 139 North Clark Street, Chicago, Illinois. AMERICAN ARTISAN—the Warm Air 
Heating and Sheet Metal Journal—entered as jsecond class matter, March 26, 1928, at the Post Office at Chicago, Illinois, under act of March 
3, 1879. Formerdy entered on June 25, 1887, as American Artisan and Hardware Record. 
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TWO TOOLS 


WILL INSTALL 
A MONCRIEF 


QUIRCK 
EASJILY 
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HE ease with which a Moncrief 

Furnace can be assembled on the 
job enables you to cut down install- 
ing time without cutting down on the 
quality of your work. Edges are 
ground and fitted at the foundry so 
that the sections go together readily, 
smoke- and gas-tight. 


Send for particulars 


The Henry Furnace 
& Foundry Co. 


3471 E. 49th St. 





CLEVELAND, OHIO 
& 
° e 

Distributors: 
Carr Supply Co., 412 N. Dearborn St., Chicago, Ill. 
August Bery & Son, Mack Ave. at Drexel, Detroit, Mich. 
The Henry Furnace & Foundry Co., Pittsburgh, Pa. 
Frontier Water & Steam Supply. Co., 366 Oak St.—481 

Elliott St., Buffalo, New York. . 
Johnson Furnace Co., Kansas City, Mo. 
E. A. Higgins Co., 1112 Douglas St., Omaha, Neb. 
Moncrieff Furnace & Mfg. Co., Dallas, Texas. 
E. W. Burbank Seed Co., 29 Free St., Portland, Me. 
J. F. Conant, Ry. Term. Warehouse, Troy, N. Y. 
Wilkes-Barre Hardware & Stove Co., 18-20 S. Washington 

St., Wilkes-Barre, Pa. 
The Crawford Heating Co., Steubenville, Ohno. 


Eastern Office 
Room 1306, 11 W. 42nd Street, New York City 
E. L. GARNER, Manager 


yl taiiay 
FURNACES 


We supply everything used 
on a warm air heating job 











May 25, 1929 


ARTISAN 





OPPORTUNITY 


NE of the largest manufacturers 

of warm air furnaces and heat- 
ing equipment desires the services of 
one or two wideawake men to take 
charge of direct factory branches in 
Ohio, Ill., Ind., and Western Pennsyl- 
vania towns. A substantial salary, 
and profit sharing arrangement. The 
merchandise is well and favorably 
known. 


Unusual co-operation will be given, 
intending that the man dominate the 
heating business in the town in which 
he is located. The man chosen will 
be given full charge of that entire 
branch. He will be able to present a 
service to the home owner or builder, 
for a complete heating plant direct 
from the factory. 


This is an exceptional opportunity for 
a reliable and energetic man. Heat- 
ing experience is necessary. This 
would warrant attention of one now 
engaged in the heating business with 
limited capital, or an unsatisfactory 
line, who feels he could do bigger 
things with the proper backing. 

If you can visualize the possibilities and be- 
lieve you are the man that we want, write us 
for our general questionnaire and application 
blank. This blank properly filled out will 
give us the necessary information about youre 


self, and allow us to become better acquaint- 
ed. All replies will be held in strict confidence. 


Address 
(L. L. S.) 
337 W. Fifth St. Cincinnati, Ohio 



































































You are paying 
MORE for fur- 
naces that haven’t 
these features -- - 


And not only that but 
the quality and modern 
construction of the Bril- 
lion is also far ahead of 
many furnaces. costing 
much more. 


Notice the large water 
pan, easy shaker handle, 
w large doors, heavy con- 
struction, solid base ring 
and ash pit base, large 
perfect fitting doors and 
full cast front. 


There’s a big reason 
why Brillion Furnaces 
are high quality and 
low priced—it’s no 
secret either—just send 
the coupon today for full 
details. 





BRILLION FURNACE CO., 228 North LaSalle St., Chicago 
200-300 Park Ave., Brillion, Wis. 


Send me full details and catalog No. 80 














Say you saw it in AMERICAN ARTISAN—Thank you! 

















May 25, 1929 






Newly Designed 
One-Piece 
Cellular Firepot 


and another big improve- 
ment, the Elbow Shaped 
Flue Collar on inside of 
— a so that 
all heat must follow castings 
“Fier puaNkce to the top before entering 

the flue, make this 

famous Wise high quality 
furnace a still bigger favorite. 





































Write for our special broad- 
side which gives full details 
of construction. 








No other 
furnace has this 
worthwhile Radiator 
Clean-Out feature 


because it is a Patented 
Wise furnace feature. This 
patented construction  al- 
lows communication  be- 
tween top radiator and feed 
section bringing the open- 
ing of the fire flues directly into the feed cham- 
ber. The flues are therefore easily accessible 
for cleaning through the upper feed door. The 
home owner has greatly approved of this 
new feature. The 20 Series also has 
the new one - piece Cellular Firepot. 








WISE 20 SERIES 
CAST FURNACE 















New Wise Steel 
Furnace has an 
important exclu- 
sive feature also 


WISE STEEL You will notice that the bottom 
FURNACE of the radiator is different. That's 
the feature. The weak spot in 
steel furnace construction has been done away with in the 
Wise Steel Furnace. The bottom of the Wise radiator 
has a heavy Cast Iron Soot Box and Clean-Out. It has 
ail the other high grade modern features of construc- 
tion and Special Design Grates. It is both welded 
and riveted. 
Here is truly the quality line for your business. 
The Wise line is famous for over 25 years of 
successful furnace manufacturing. Now you 
can confine all your furnace purchases to 
one line. 


The — 
WISE FURNACE COMPANY 
AKRON, OHIO 
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A REAL TEST 


Complete Control 
with only the 
Hot Blast Damper 


Hot Blast in the Florence really means 
something—smoke, gases and soot are all con- 
sumed and the cheapest grade of fuel may 
be used with resulting more heat than other 
furnaces deliver with high priced fuel. The 
Florence is a money maker and _ business 
builder—interested dealers are requested to 
write at once. 





OPEN DOME and RADIATOR MODELS | 









































“FLORENCE” 
a real HOT BLAST! 


C. EMRICH CO. (Since 1861) COLUMBUS, OHIO 


Manufacturers also of the famous Florence 
Hot Blast Heater, Supreme Florence Circu- 
lator, Florence Cook Stoves and Ranges. 


MAIL THIS COUPON for CATALOG and PRICES 








When writing mention AMERICAN ARTISAN—Thank you: 
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The 
AUVUERISTOCRAT 


of all registers, combining air capacity, 
decorative and concealing features. 


Designed to conform with the Stand- 
ard Code so they fit all standard boxes. 


Auer Patented mechanical features 
make it perfect in operation,—quick 
and easy to install. 


Auer’s Save Hours and Dollars 


The AUER REGISTER CO. 
Cleveland, Ohio 


BOLTS 


MANUFACTURE 
Linz OF BOLT PRODUOTS, IN 
ING STOVE BO. CARRIAGE BOLTS, 
MACHINE pou 























LAG pou. Paves 


COTTER PIN 
RODS, SMALL RIVETS “AND a 
PINS. CATALOG ON BEQUEST. 





THE LAMSON & SESSIONS CO. 
THE KIRK-LATTY CO. 


1871 W. 85th St. Cleveland, O. 
FOR STOVES 


PATTERN AND HEATERS 


THE CLEVELAND CASTINGS PATTERN COMPANY 
CLEVELAND, OHIO 


PATTERNS 


FOR STOVES AND HEATERS w Woon sca\kon 
VEDDER PATTERN WORKS “ic TROY, N.Y, 


IRON AND WOOD 


STOVE PATTERNS 


nainatd PATTERN COMPANY 


QUINCY, ILLINOIS 




















RICAN ARTISAN 


May 25, 1929 











Attend 
CONVEN TION 


of the 


NATIONAL ASSOCIATION 
of Wa: 
SHEET METAL CONTRACTORS 


June 3-4-5-6-7 
Lord Baltimore Hotel 
Baltimore, Md. 


which will be 
reported in full 


in the 
June 8th issue 
of 


merican) 














nArtisan 









Manufacturers and Jobbers 
should reserve their 
advertising space 


for this BIG issue 


—NOW- 




















Mention AMERICAN ARTISAN in your reply—Thank you! 














May 25, 1929 


AMERICAN ARTISAN 


127 








Gentlemen: 

You no doubt know what I think of your American 
Furnaces, since we have used nothing but the American 
Furnace in all of the better homes we have built in the 
last eight or nine years. 

I recommend American Furnaces, and when I built 
my home in i921 I installed one of this make. 

Yours truly, 
(Signed) E. B. N.* 
Omaha, Nebr. 





Gentlemen: 

I have been using two of your American Furnaces for 
fourteen years and am entirely satisfied with them. I 
do not know of any other make that I would trade for, 
and if I were to buy ten furnaces would buy the 
American every time. 

Yours respectfully, 
(Signed) A. M. L.* 
Cambridge, Ohio 





Gentlemen: 

This is the thirty-second home built by me in Bozeman, 
in all of which I have had the American Boiler Plate 
Furnace installed. The furnace keeps this bungalow 
heated to perfection with nine tons of soft coal per 
year. The winters here are of about nine months’ dura- 
tion; at times as low as forty degrees below zero. I am 
partial to this furnace from experience. The upkeep on 
this furnace when properly installed is a mere trifle. 

(Signed) J. H. M.* 
Bozeman, Mont. 





Gentlemen: 

Nine years ago you placed an American Furnace in my 
house, corner Broadway and Logan Avenue, City, and 
I have been so well pleased with its performance that I 
had you place another American Furnace in my new 
residence, Winona Drive, last fall. I have found this 
new furnace most economical and easy to operate. 

In closing, permit me to say that I have five other 
houses, and am sorry that they are not heated with 
American Furnaces, as I like this make of furnace far 
better than any I have ever tried. 

Truly yours, 
(Signed) Gro. C.* 
Youngstown, Ohio 








EAD what owners of 
“AFCO” Boiler Plate 
Furnaces have to say. 
This is the kind of praise 
that builds business for 
dealers who install 
“AFCO” Furnaces. 
Write for our illus- 
trated Sales Guide. It 
is free. 
*Names on request. 


American 
Furnace Company 
St. Louis ...... Mo. 





Service That Deserves Praise 


Gentlemen: 

Ten years ago I had installed, in my new house at 
3601 West Broadway, an American furnace. This fur- 
nace has given complete satisfaction and during the ten 
vears that I have been using it, I have paid out for 
repairs only $5.50. It heats the house perfectly and is 
very little trouble to fire. From the time we start having 
fire in the Fall to late Spring we never let the fire go 
out, and with very little coal the furnace holds fire 
over night. 

Yours truly, 
(Signed) THERESA M.* 
Louisville, Ky. 





Gentlemen: 
1 take pleasure in recommending the American Furnace. 
I have used mine since 1911, and it has been most 
satisfactory, keeping my house comfortable in the coldest 
weather, and needing but few repairs. 
Yours sincerely, 
(Signed) M. B. W.* 
Denver, Colo. 





Gentlemen: a 

We have used one of your furnaces in our residence 
for 13 years and it has given very good service and satis- 
faction. Our cost of upkeep has been practically nothing, 
outside of a part of a set of fire brick. 

It is a pleasure to write this letter, because we feel 
that anyone needing a furnace will make no mistake in 
getting the American, if it is properly installed under 
your engineering plans. 

Yours truly, 
(Signed) H. J. C.* 
Des Moines, Ia. 





Dear Sir: 

Answering vour inquiry regarding the American Fur- 
nace put in my residence three years ago, will say it is 
entirely satisfactory as it heats our house very nicely in 
the coldest weather though we have never found it 
necessary to fire it hard. 

We think it very economical in the use of fuel, also 
very clean as far as dust in the house is concerned and 
will gladly recommend it. 

With best wishes, I am, 

Yours truly, 
(Signed) C. O. C.* 
Zanesville, Ohio 





FURNACE PIPE One of our 
AND FITTINGS 
Build better installations and better business 


Write for Catalog No. 21 today. 
CHICAGO FURNACE SUPPLY CO. 





1276-78-80-82 Clybourn Ave. 





all year. 


CHICAGO 








LIQUID ASBESTOS 


The improved insulation coating and | 
covering for FURNACES in WHITE or 
COLORS. Red, Blue, Green, Gray, and 
Orange, increase your 


LIQUID ASBESTOS 


Write for SPECIAL DEALERS’ t 
PROPOSITION 
B. & F. MFG. CO., Des Moines, Iowa 


sales by using 


























you don’t see them advertised or listed in the 
BUYERS’ DIRECTORY write to the NOTES AND 
QUERIES DEPT. of American Artisan—we can 
tell you where to obtain any Sheet Metal Working 


I' you are in need of any tools or machines and 


Tools and Machines made. 




















rag 
dealers uses 
eo machines 


to keep 30 fur- 
nace men busy 


(Now Is the Time) 


Want New Customers ? 


UR customers are not only mak- 
ing good money, but also hun- 
dreds of new customers. They are 


lining up a lot of fall and winter 
business. 


wa J ‘ - 
PLAN TO INCREASE 


THE VOLUME OF BUSINESS nol Oudy 


- 


THE DEALERS MU. —_ t tae 
, 


| FURNACES 


5 








i 
{ib 
| 3 
i 








Write us today for details and book. 


The Nationa! 
Super Service Co. 

Q 816 Laiavette 

" Street 
Toledo, Ohio 


3 to 4 jobs a day—one man—porverful—light. 








When writing mention AMERICAN ARTISAN—Thank you! 








128 AMERICAN ARTISAN May 25, 1929 


When you realize that warm air 
flows like water you will see how 
important it is that the pipe you use 
should have curved corners ~ 


OTICE how the rising warm 

air is gently guided on its 
way by gracefully curved corners 
in Handy Pipe. There are no 
sharp angles to cause turbulence 
and loss of heat—the long, easy 
curves make possible more effici- 
ent heating and less fuel cost. 


Friction 
HANDY PIPE 


Only with this machine made, 
scientifically designed pipe can 
you get away from costly retarda- 
tion and trouble making “whirl- je _ 
pools.” 














For over 35 years the most suc- 
cessful warm air heating installers 
have used Handy Pipe to get more 
and better business. 





Examine a Free Sample Now! 


F, MEYER & BROTHER CO. 


PEORIA, ILLINOIS 


HANDY PIPE] i232: 
, Heating Supplies 











Registers 
Wood Faces 














Mention AMERICAN ARTISAN in your reply—Thank you! 
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ou are given complete cooperation on 
installation problems when you sell 


he ROBINSON 


“Heat Distributor 











HE Robinson Heat Distrib- 
utor is not only highly effi- 
cient because of its exclusive de- 
sign but it is also easily installed. 
| RESERVOIR : f It fits in the top of any warm 

is CS : air furnace and operates on any 
j current. 





ED 
3 Sm TCH 


In order that your installation 

may be correct and take as little 

time as possible the manufac- 
turers furnish complete in- 
structions for installing and 
connecting to current. 


The illustration at the left is 
a reproduction of an 814 by 11 
sheet which gives the Sche- 
matic Diagram for connecting 
the Robinson Heat Distribu- 
tor in houses using Direct 
Current. 


This instruction sheet and 
others are yours for the 
asking. 


We make it easy and profit- 
able for you to sell better 
fan heating with the Rob- 
inson Heat Distributor. 


Write to any of the firms 
listed below or to the fac- 
tory for full information. 


Manufactured by 
The A. H. ROBINSON CO., MASSILLON, OHIO 


Write to any of these progressive firms for full details and prices 








EAKED-PAYNE-¥ OYE CO....Boston, Mass. M. K. HOME ................Mispheim, Pa. THE OHIO SHEET METAL & MFG. 
THE BECKWITH CO.....Dowagiac, Mich. HOMER FURNACE CO...Coldwater, Mich. COL oer e eee eee ween nee Dayton, Ohio 
CARR SUPPLY CO............ Chicago, Il. = DEAL FURNACE CO Detroit, Mich, %- M. & L. A, OSBORN CO., 
DAYTON-HESSLER CO.....Syracuse, N. Y. KELLEY-HOW-THOMSON CO ale ee ey ees. Cleveland, O.; Buffalo, N. Y. 
DEMMLER BROS. CO.....Pittsburgh, Pa. ee ae a ee ee . PEASE FOUNDRY CO., Ltd., 
FARRIS FURNACE CO... Springfield, Il Utena stent teen ees RO OR ee SN ee Toronto, Ontario, Canada 
C. L, FEATHERSTONE FURNACE’ | WV: E. LAMNECK CO....... Columbus, Ohio | PENINSULAR STOVE CO....Detroit, Mich. 
pete pagent een _..... Spokane, Wash, LENNOX FURNACE CO.. Inc.. Syracuse.N.Y. PORTLAND STOVE FOUNDRY CO., 
‘OLLANSBEE BROTHERS CO., a Riceeaal .ENNOX FURNACE CO. OF CANADA, ee tesreeeeeeess...Portland, Maine 
Rochester, Cincinnati, gp RP mee iny LTD., Toronto, Ontario & Winnipeg, Man, mS —msunees & 5 eee : Sow 
Indianapolis, Milwaukee, Louisville. THE MAJESTIC CO....... Huntington, Ind. Buffalo a li aed k a 
FLORAL CITY HEATER CO., Monroe, Mich, | MAY-FIEBEGER CO., Newark, 0.; Akron,O. Pye SCHILL_ BROS. CO. Crestline, O 
FOX FURNACE CO............ Elyria, Ohio MIDLAND FURNACE CO., Columbus, Ohio WESTERN STEEL PRODUCTS CO... 
HEATING & SUPPLY CO., Pittsburgh, Pa. MONCRIEF FURNACE CO....Atlanta, Ga. eG So dh dak oat ania dhiee wake Duluth, Minn 
E} RY FURNACE & FOUNDRY CO., Cleves NEW IDEA FURNACES, LTD., GEO. F. WHEELOCK CO., Birmi’gh’m, Ala. 
and, 0.; Indianapolis, Ind.; Pittsburgh, Pa, so... ee eee ee eee eee Ingersoll, Ont., Can. WISE FURNACE CoO..........4 Akron, Ohio 





Say you saw it in AMERICAN ARTISAN—Thank you! 
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Published EVERY SATURDAY—to Promote Better Warm Air Heating and 
Sheet Metal Work 
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JOY IN LIFE DEFINED 


A great deal of the joy of life consists in doing perfectly, or at 
least to the best of one’s ability, everything which he attempts to do. 

There is a sense of satisfaction, a pride in surveying such a work 
—a work which is rounded, full, exact, complete in all its parts—which 
the superficial man, who leaves his work in a slovenly, slipshod, half- 
finished condition, can never know. 

It is this conscientious completeness which turns work into art. 
The smallest thing, well done, becomes artistic—William Mathews. 
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THERE IS A TOUCH OF TOMORROW 
IN ALL “SUCCESS” DOES TODAY 


THE MOST STRIKING AND 
ATTRACTIVE HEATER EVER 
DISPLAYED 


“It attracts more atten- 
tion than anything we have 
ever had.” 


Says one dealer 





The most complete line of Warm Air 
Heaters made by any manufacturer 


VERY dealer recognizes the importance 

of quality. The better the heater the 
bigger the opportunity for profit because in- 
creased sales depend on the measure of satis- 
faction that is delivered to those who buy. 





SUCCESS HEATER MFG. CO. 


1015 MURPHY STREET - ~ DES MOINES, IOWA 
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THE BIG “SUCCESS” IDEA 


SN LL T é 7d rCcCCUocd ates 


We want to tell you about the 
big “SUCCESS” idea --- how 
you can take advantage of a 
plan that definitely points the 
way to a bigger and more pro- 
fitable heater business in 1929. 





ORE than one-third of the home 
owners within trading distance of 


your shop are prospects for Success Heaters. 
The big “SUCCESS” idea will be a powerful 
help in rounding up a large share of this 











business. Send for the Success Plan Port- 
folio which gives you the facts and shows how 
this new business will be secured. We have 
the plan and the product ready to go to work 
for YOU. 





SUCCESS HEATER a CO. 


1015 MURPHY STREET - - DES MOINES, IOWA 


WAREHOUSE STOCKS CARRIED AT FOLLOWING POINTS 


PITTSBURGH SAGINAW SPOKANE SAN FRANCISCO 
YOUNGSTOWN FARGO SEATTLE ROSWELL, N. M. 





























3 Oss hw 








May 25, 1929 AMERICAN ARTISAN 


More than 600 new dealers 
were added to the Sunbeam 
list last year. A correspond- 
ing increase is being shown 
during the first half of 1929. 
You should learn why the 
Sunbeam Proposition ap- 
peals to so many hundreds 
of your fellow heating con- 
tractors. Use the coupon 
below. 


The Sunbeam Heating Unit—correctly proportioned; machine-moulded; 
every refinement that you could seek. 


- i rae 
SUN M 


WARM - a RNACES 


Servi 
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The 1929 edition of the 
Sunbeam Catalog is a Heat- 
ing Manual and _ Selling 
Portfolio, all in one—40 
pages chock-ful of valuable 
information. You use it to 
sell your prospects. You use 
it to figure all your installa- 
tions. You should have a 
copy. 


One-piece radiator—duplex grates—feed section and They are illustrated and described in the 1929 edition of 
ash pit that extend through the front of furnace—one- the Sunbeam Catalog. You should have a copy of this 
piece base—correctly proportioned parts—heavy weight, valuable 40-page book. Learn the facts behind the Sun- 
machine-moulded castings—these are a few of the su- beam slogan of “a furnace for every requirement; qual- 
periorities of The New Sunbeam Warm Air Furnaces. ity and price, both.” 


THE EO FURNACE COMPANY, Elyria, Ohio 





- : 
ONE PIECE RADIATOR—Notice how the massive DUPLEX GRATES—Longer-lived; more efficient; Feed Section (shown above) and Ash Pit extend 
Radiator, Cleanout and Smoke Collar are cast in suitable for all kinds of fuel. Keeps hottest outside of front of furnace. There are no ver- 
ons piece with both openings outside of air chamber. fire at fire pot walls; removes clinkers easily. tical joints within the warm-air chamber. 





THE FOX FURNACE CoO., Elyria, O. 


SEND prices and a copy of the 1929 
Edition of the Sunbeam Heating Address 
Manual so that we can inspect the com- 


ee ee ee 


plete Sunbeam Furnace Line. City and State...... 





When writing mention AMERICAN ARTISAN—Thank you! 
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ANOTHER EXCLUSIVE 


¢ WEIR FEATURE - 








DOUBLE 


Casing Rings 


HE opération of a warm air heating system, as you know, creates 

a suction at the casing joints. A good many basements are allowed 
to become dusty and some coal dust is most likely to be in the air or 
on the floor about the casing especially when the furnace is fired. 


It is important that this dirt and coal dust should not get into the 
warm air chamber and sent on up through the pipes and into the living 
rooms. 


The Weir Double Casing Rings make Weir casing joints Jeakproof. 
When you sell your customer a Weir you sell them a Jeakproof furnace 
—riveted and welded throughout and a leakproof casing to insure 
complete cleanliness. WEIR Casing joints don’t have to be pasted 
over with a strip of asbestos paper.—An extra drawband finishes the 
job. These double rings also make for more substantial casings on 
the WEIR Furnace. 


Every Weir feature is a distinct contribution 
to Better Warm Air Heating and better warm 
air heating business for you. Have us tell 
you about the Weir agency. 


THE MEYER FURNACE CO. 
PEORIA-ILLINOIS 





Made by 


of the 
Steel 











The Founders 


Furnace 
Industry 








Mention AMERICAN ARTISAN in your reply—Thank you! 
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Make Money By— 
MODERNIZING 


T a recent 
convention of 
the New York State Sheet 


Metal Contractors’ Association Heating Will Help You to 
showing 
that the sheet metal and furnace men 
of New York state are frowning upon 
the practice of furnace manufacturers 


a resolution was adopted 


selling to installers who cannot 
prove their ability or willingness to 
put these units in according to the 
best accepted practice of installing 
the Standard Furnace Code. 


A short time ago the Michigan 
Sheet Metal and Roofing Contrac- 
tors’ Association passed a resolu- 
tion showing its disapproval of 
fence straddling by the manufac- 
turers. From Wisconsin, Illinois, 
Pennsylvania, and Ohio has come 
similar thought, indicating a grow- 
ing dissatisfaction with the treat- 
ment received at the hands of some 
of the manufacturers. 

It is very creditable of these men 
to stand upon their dignity and de- 
mand their rights. 

But are they doing everything 
they possibly can to put their own 
houses in order? Are they doing 
everything they can to make them- 
selves heating engineers in the true 
sense of the word? 


What the Future Holds 


In industry either we progress or 
retrogress. The warm air furnace 
installer of the not far distant fu- 
ture, because of public demand, is 
going to have to be something far 
removed from the ordinary placer 
of warm air heating equipment. 


In the first place he is going to be 


How Check Up on Sales Equipment and 
Increased Personal Knowledge of  ,j,. 


Make Greater Sales 
By GEORGE DUERR 


required to be a merchandiser, and, 
secondly, since real honest-to-good- 
ness selling implies at the outset 
complete knowledge concerning the 
product to be marketed, the furnace 
installer of the future is going to be 
required to have a thorough school- 
ing in the heat losses that occur 
through walls constructed from at 
least the ordinary building materials 
that come to the public notice. 
Standard Code in State of 
Evolution 

The furnace installer of today 
may feel that as long as he has the 
Standard Code to guide him, he is 
playing safe. True enough. As 
long as he keeps abreast of the Code 
and thoroughly familiarizes himself 
with it, he will be in a position to do 
good gravity installation work. But 
how much more satisfying it would 
be to be able to know the back- 
ground for the Code. 

Then, too even the Standard 
Code itself is in a state of evolu- 
tion. Compare the first aecepted 
manuscript of the code with the 
first edition as it was printed. Then 
compare the first edition with the 
sixth edition and you will readily 
see the mutation. And the sixth 
edition is not complete. Perhaps 


ten years from now you won't even 


be able to recognize the sixth edi- 


tion as compared | 
with the sixteenth. 
first code had one 
wall factor, 60, the sixth has 20. 


Is 20 the limit or will there be 30 five 
years from now? 

In order to impress forcibly upon 
your mind the fact that the code is 


in a constant state of transition and 
will continue so to be for a long 
time to come, read what Professor 
J. D. Hoffman, Director of the De- 
partment of Practical Mechanics, 
Purdue University, and a member 
of the Standard Code Committee, 
National Warm Air Heating Asso- 
ciation, says in respect to his work 
on the Code: “Regarding the con- 
stants as given in Table A, of the 
Code, the Committee members do 
not consider these absolutely final 
nor entirely complete. We are ready 
® modify any fact if we find con- 
clusively that later investigations 
give more accurate results. Also we 
are willing to add new factors up to 
the point where it may be confusing 
to the average reader.” 


This is conclusive evidence of the 
constant state of evolution of the 
Standard Code. The question im- 
mediately arises: at what point will 
Table A of the Standard Code be- 
come confusing to the average 
reader? The answer will always lic 
in the state of average intelligence 
in the installing end of the warm 
air heating industry. If installers 
who saw the first edition of the 
Code and did not find it confusing 
when Table A was added, there is 
little reason to believe that their in- 

(Continued on Page 148) 
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DETAILING VIGNOLA’S 
COMPOSITE ORDER 


Fitting Metal Cornice to Carry Out Architect’s 
Idea for Height or Squattiness 


HE Romans were a construc- 

tive people. They had big 
ideas and stopped at nothing short 
of fulfilment of those ideas. They 
had the wealth, the power to press 
into service a vast civilian popula- 
tion, as well as thousands of slaves, 
to work out the designs of great 
architects and engineers. These lat- 
ter went everywhere in the interest 
of their government and gathered 
ideas and then sought to combine 
numerous foreign designs into 
something they could call Roman. 

It is this activity that produced 
Vignola’s Composite Order of archi- 
tecture, composed as it is of numer- 
ous orders in various combinations. 
It occurs in many forms, but the 
ones which are generally accepted 
under this name are made up of 
parts of the Ionic and Corinthian 
Orders. The proportions are prac- 
tically the same as the Corinthian, 
but there is much less of refinement 
and dignity about this composite 
order than the others. It was usu- 
ally very much over-ornamentéd 
and in some extreme examples lost 
almost all resemblance to the orders 
from which it was developed. 

Application to Modern 
Structures 

Vignola’s composite, as shown in 
our drawing, probably represents 
this order at its best, but in consid- 
ering it, the reader must remember 
that it is but one of a great many 
varieties and marks the beginning 
of the end of the classic excellence. 
The actual detailing of this order is 
quite the same as our former arti- 
cles on this subject, and so we feel 
it is not necessary to duplicate in- 
structions. The main feature is to 
watch measurements closely and 
build up the order as directed on 
the plate. 


By O. W. KOTHE 


The application of the classical 
orders to modern structures is often 
quite a problem, especially in Amer- 
ica since we are passing through a 
transitional period and it may in 
time develop into a new interpreta- 
tion based on modern use and new 
structural materials as _ concrete, 
steel, stucco and hollow tile. 

No Rules for Apportionment on 
Non-Classical Work 

It is a comparatively easy matter 
to design an entire structure after 
the classic models laid down, but it 
is an entirely different thing to ap- 
ply such treatment to non-classical 
structure. The entire successful 
achievement rests upon the excep- 
tional merit of the designer and the 
general scheme he is trying to work 
out in his designs. 

There are no rules for propor- 
tioning work on the non-classical 
building, all proportioning must be 


accomplished by the practical judg- 


ment of the architect. Thus, in an 
entablature for a skyscraper, the 
general effect can be produced by 
dividing the face of the building 
much as we did our orders. For 
instance the first floor is generally 
18 to 20 feet high and forms the 
pedestal of the structure. Next the 
fascia or wall can be left plain for a 
considerable number of stories to 
represent the column, and above 
this a belt moulding. can be placed 
to represent the architrave. For this 
architrave, a belt can be run around 
the window sill lines of several 
floors to represent separate fascia 
strips between as the Corinthian or 
Ionic order, letting each fascia be 
the height of one floor. 

Then another mould can be run 
around the wall where the frieze 
moulding should come, and then 
above this build the cornice. Above 


the cornice, an extra story or two 
can be added to give the parapet wall 
effect, and this is covered with cop- 
ing of ornamental design. 

Thus in a 20 story building, the 
first story with mezzanine floors 
acts as the pedestal, the next 12 
stories act as the shaft, and above 
this a band is run around to act as 
the bottom of the architrave. Then 
for each of these floors a band is 
run around with the heaviest band 
on the sill line of the 15th floor. 
After this two more floors are left 
plain, and the frieze mold is added 
along the bottom of the 17th floor. 
The cornice proper is added along 
the sills for the 18th floor, while 
two more floors are added before 
the coping and cresting are attached. 

Modern Architecture Demands 

Long Straight Lines 

With syscrapers as with all other 
buildings, it generally depends on 
the effect to be produced. Thus, in 
most modern office structures, the 
architecture depends on long 
straight lines for his effect. At the 
top these lines merge in same, in 
the form of a pointed arch or some 
cobbled out construction or other 
sort of ornament. The heavy orna- 
ments of cornices are being over- 
come more and more, especially in 
congested portions of cities. People 
are not sky-gazers any more, and the 
elaborate overhanging cornice 
serves no purpose. It is in many 
instances dangerous, and very ex- 
pensive to anchor all parts securely. 

Much depends on the effect an 
architect desires to produce—if he 
desires to make a building look 
squatty, he designs large projected 
cornice to cause deep shadows un- 
derneath. That will make the build- 
ing look shorter, and is ideal for 

(Continued on page 147) 
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THE FRIEZE AND MOULDINGS OF THIS 
ORDER CAN BE RICHLY ORNAMENTED 


FRIEZE 45-P 


a 
9 
ul 
> 
<= 
E 
=z 
7) 
c 
< 


HALF VATION 
OF CARA 


CAPITAL 7o-P 








PEDESTAL 





SHAFT 17-M 


PLAN OF CAP 
LOOKING UP 


SQUARE. 413 


YIGNOLA’S COMPOSITE ORDBR 























138 


METAL BRANCH 
DISAPPROVES 


MANUFACTURERS’ DISCONTINUANCE OF 2% 
DISCOUNTS ON METAL SHEETS AND ASK FOR 
ITS RESTORATION. 


RESIDENT A. H. NICHOLS 

of the National Hardware As- 
sociation opened the eighteenth an- 
nual meeting of the Metal Branch, 
Thursday, May 16, at the Hotel De- 
troit, Detroit, Michigan, by ex- 
pressing the good will of his asso- 
as he put it, “By the 
splendid work which you are accom- 
plishing, you are serving the Nation- 
al Hardware As- 


ciation, for, 


preached to us on the joys of mar- 
ried life?” 

“Sure,” says Mrs. Regan, “and I 
wish that I knew as little about it 
as he does.” 

“Who is the most important per- 
son in the world?” asked Mr. Camp- 
bell. “To yourself you are most 
important. Your family, your busi- 
ness are just incidents. What the 





| Summary of 
What 


Happened 4 
at ’ 


Detroit Meeting, 


\ May 16 and 17 . 
satisfied and want to buy something 
new. 

“Business is the taking of the 
natural resources from the ground, 
putting them on the backs of certain 
individuals. You can create cus- 
tomer demand. 

“Between the ground and the con- 
sumer you find the farmer, the 
miner, the orchardist, the factory, 
the carrier, the 


@e>43 























sociation and the 
entire industry. 


F. O. Schoe- 
dinger, chairman 
of the Metal 
Branch, in his 
annus 3 Ss Wm. H. Bowe, 
annual address hea Be gt togg 
covered many Boston, Mass. 
‘ ~ Robert H. Lyon, 
points ot both Lyon, Conklin & Co., Inc. 


Baltimore, Md. 


national and per- 


OFFICERS OF METAL BRANCH 


METAL COMMITTEE 


Chairman 
« F. O. Schoedinger, 
F. O. Schoedinger Co., 
Columbus, Ohio. 


1929-1932 


F. M. Fuller, 
Amer. Shit. & Tin Plate Co. 
Pittsburgh, Pa. 

Karl Roth, 

Braden Mfg. Co., 

Terre Haute, 


R. V. Truesdale, 


wholesaler, the 
retailer or the 
house - to - house 
canvasser or the 
individual who 
puts the article 
into the hands 
of the consumer. 

“All along you 


Ind. 
find a great 


: ; ares Hibbard, Spencer, Bartlett & Co., . 
sonal interest atmo aca 5 lpg many kinds of 
and then intro- 1927-1930 men and condi- 
rex G. L. MeKewon, F. A. Wilkening, : 
duced Harvey J. Farwell, Ozmun, Kirk & Co., Standard Metal Co., tions between 
é , . St. Paul, Minn. Indianapolis. Ind. 
Campbell, whose St. u t 
° P H. B. Thompson, F. A. Moeschel, prod ucer and 
subject was Conklin Tin Piate and Metal Co., Newport Rolling Mill Co., consumer. 
Atlanta, Ga. Newport, Ky. 
Where Is Busi- F. R. Meyer, Jr., E. P. Severn, “We all know 
5 Inland Steel Co., Continental Steel Corp., 
ness Headed? Chicago, Ill. Kokomo, Ind. how to produce, 
A. W. Howe, 


Harvey J. 
Campbell, Vice- 
President and L. D. 
Secretary of the Massillon, Ohio. 
Detroit Board of > Bee 


Mercer, 


Commerce, pref- 
aced his talk, ex- 


tracts from 








which are given 


Central Alloy Steel Corp., 


Son & Co., 
Philadelphia, Pa. 


dé. Boe 3, A: 
Cleveland, Ohio. 


1928-1931 


Osborn Co., 


John Follansbee, 
Follansbee Bros. Co., 
Pittsburgh, Pa. 

Ahlbrandt, 
American Rolling Mill Co., 
Middletown, Ohio. 


G. F. 
Inc. 


Secretary 
George A. Fernley, 
505 Arch St., 
Philadelphia, Pa. 


but what we 
must learn is 
how to sell. The 
big idea is to get 
the article into 
the hands of the 
consumer—get it 
there more scien- 
tifically, more ex- 














herewith, by a 
clever little story intended to show 
the similarity in his position with 
regard to the special phases in the 
sheet metal industry with that of 
Father O’Malley. 

Two old Irish women were walk- 
ing home from church one Sunday 
morning when Mrs. Riley said to 
her friend, “Mrs. Regan, wasn’t that 
a beautiful sermon Father O’ Malley 


business man should do is consider 
his own part in the general business 
picture. There will be more changes 
the next decade than ever. 

“One of the things that endangers 
business most is the lack of ability 
on the part of our business men to 
see the necessity of change. One 
reason why we keep our customers 
is that they become reasonably: dis- 


peditiously and 
at a more reasonable cost. — 

“More unethical things are done 
in merchandising than can ever be 
done in manufacturing. 

“The average individual is 
swamped with advertising literature 
because the average retail salesman 
has no brains; the manufacturer 
must rely on his literature to sell the 
ultimate consumer so that he will 
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ask for his prod- 
uct. The retail 
salesman doesn’t 
know what it is 
all about, so the 
buyer must be 
educated to 
come in and ask 
for what he 
wants. 
“Competition in 
national adver- 
tising is riding 
for a fall, be- 
cause it is reach- 
ing the point 
where the human 
mind hasn’t the 
time and energy 
to absorb it.” 


Discussion— 
The Cash Dis- 
count Situation 

Speaking on 
this subject 
were: 

RobertH.Lyon 
of Baltimore: “| 
believe I have 
said all that is 
necessary; ev- 
erybody must 
know what I 
think on this 
subject.” 

F. J. McNieve 
of Philadelphia: 
“The idea of 
business is in- 
creased turnover 
and production. 
Turnover of cap- 
ital has been 
slowed down., 
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Fourteen Points Suggested by Mr. Mercer 


i. 


9. 


10. 


11. 


12. 


14. 


All mills divorce themselves from all subsidiary jobbing connections 
owned by them but masquerading under other names. 


All mills desist from the damnable practice of pool car shipment at 
carload prices. . 


Mill memberships in this orgaftization be cancelled at once. 


Who or what is a jobber be imntediately defined and an authorized list of 
all so qualified be immediately prepared for general distribution. 


That every concern named on said list be formed into an organization to 
supplant this one, said organization to be headed by the strongest execu- 
tive obtainable, supplemented by a board of unquestionable ability. 


That a strong committee of jobbers be named from the new organization 
to confer from time to time with similar committees from mill organiza- 
tion on matters under dispute or any suggestions that may come to either 
committee from any source, recommendation from such committee to be 
final and binding on each organization. 


That jobbers pledge to restrict themselves to their own legitimate fields. 


That a copyrighted brand be selected and adopted by this association, and 
all interested mills be licensed by said association to produce and sell said 
brand at a uniform market price. 


Jobbers organize and pledge never to purchase any sheet under any condi- 
tion from any source that does not bear their own regularly selected, 
adopted and copyrighted brand. 


That a committee from our own organization or the one referred to in 
recommendation No. 6 be empowered to establish resale price on products 
covered by our own brand, said prices to be enforced without deviation, 
regardless of any special conditions. 


A spirit of cooperation be adopted by members of each organization— 
jobbers and manufacturers—and henceforth we work in the spirit of “all 
for one and one for all.” 


Members of the jobbers’ organization should now realize that it is not 
helpful to their organization to instruct their officers to carry on a 
ceaseless bombardment in an endeavor to tear down and destroy any for- 
ward movement that has been instituted by the mills. Likewise, the mills 
should recognize that they cannot have their cake and eat it. 


That we recognize the fact that a buyer who handles one carload in a 
given time is not entitled to the same consideration as the one who buys 
ten times as much in the same time. 


That jobbers be assigned the task of handling semi-occasional carload 
business together with less than carload business from stock and make no 
effort to handle tonnage. On the other hand, that the mills should stay 
away from one carload and less than carload lots and devote their efforts 
to the tonnage buyer. 
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need the 2%, es- 
pecially on gal- 
vanized.” 

Mr. Heitmann 
of Houston, 
Texas: “It is dif- 
ficult to say any- 
thing new about 
subject as famil- 
iar as this one is 
to all of us. It 
has placed us in 
such a position 
as to make sheets 
a decidedly un- 
profitable line 
to distribute. If 
gambling in Wall 
Street goes on 
another year, we 
will find an in- 
crease in ac- 
counts ; less cash 
discounting ; and 
with smaller 
spread of margin 
betwen whole- 
saler and small 
mixed carload 
buyers there will 
be nothing left 
for the whole- 
saler. The elim- 
ination of the 
2% discount has 
made handling 
of sheets more 
and more unat- 
tractive, so that 
we will have to 
divert our efforts 
to other, more 
profitable chan- 
nels. Capital will 
always seek the 


The elimination of the 2‘% cash dis- 
count and substitution of % of 1% 
is the worst thing that has happened 
to the industry.” 

Mr. Warner of St. Joseph, rep- 
resenting the Missouri Valley Hard- 
ware Association: “The previous 
speakers have covered the ground 
thoroughly and I can say no more. 
We certainly need the 2% as badly 
as we did a year ago. We do not 
desire charity, but request that the 
manufacturer add this two per cent 
to his costs.” 


Mr. Harper of Ottumwa, lowa, 
representing the Iowa Wholesalers’ 
Association: ‘Nothing new to say 
on the cash discount question. The 
manufacturers must be thoroughly 
familar with the arguments, and 
wishes of the wholesalers and vice 
versa. ‘The wholesalers still believe 
they are right in asking the manu- 
facturers to set their figures at a 
price that will show a profit and 
give the 2% discount. Manufactur- 
ers and jobbers must work together, 
as it is a great hardship and we all 


best investments; we will put our 
money where there will be more 
profits and less headaches. The 
Texas sheet business is the most de- 
moralized in the country. 

Chairman Schoedinger: “Sum- 
ming all this up, we must again 
plead with the manufacturers to re- 
store the 2% cash discount. There 
never was anything so disturbing to 
the industry as the elimination of 
this discount. If they can’t restore 
it on both black and _ galyanized 

(Continued on Page 149) 
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Explaining the Use of— 
THE STANDARD CODE NOMOGRAM 


RTICLE Three of 
A the Standard Code 
of the National Warm 
Air Heating and Ventilat- 
ing Association gives a 
method for determining 
the sizes of basement 


By H. J. STOEVER* 
/ In the accompanying article Mr. 
Stoever offers a rapid solution for 
the basement leader pipe formula 
as given in Article Three of the 
Standard Code of the National 





| 








leader pipes for use in 
residences he ated by 
warm air furnaces. Considerable 
arithmetical work is entailed, since 
in applying the method three di- 
visions, an addition, and a mul- 
tiplication are required for each 
room. Advantageous use can be 
made by the furnace installer of a 
nomographic chart in shortening 
this computation. 

By way of example, suppose a 
room is under consideration for 
which the following dimensions 
have been determined in accordance 





*Research Graduate Assistant, De- 
partment of .Mechanical Engineers, 
University of Illinois, Urbana, Illinois. 


\\ Warm Air Heating Association 


with Article 3 of the Standard 
Code: 

Net wall area = 420 square feet. 

Wall factor from table A = 60. 

Cubic contents = 2,100 cubic 
feet. 

Estimated air changes = 2 per 
hour. 

Glass = 115 square feet. 

Second floor room. 

3y Section 2, Article Three of 
the Code, the square feet of glass 
is to be divided by 12. Perform- 
ing this operation, 115 ~ 12 = 
9.58. Next, the square feet of net 
outside wall is to be divided by the 





‘ factor obtained from 
Table A. This gives 420 
607.00. Then the 
cubic content is to be 
divided by a factor de- 
pending on the estimated 
number. of air changes 
{ per hour given in Note 8 
of Article Three.  Per- 

forming this operation, 2,100 
400 = 5.25. These three quotients 
are then added together: 9.58 + 
700 + 5.25 = 21.83. This sum 
is then multiplied by 6. The area 
of the basement pipe is the result: 
21.83 & 6 = 130.98 square inches. 
To solve this problem by means 
of the nomogram, it is only neces- 
sary to draw three straight lines as 
follows: A line is drawn through 
420 on the Wall Area scale and 60 
on the Wall Factor scale. This de- 
termines a point A on the Reference 
I line. -A second line is then drawn 

(Continued on Page 146) 
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Daawine Aline THroven PowrA 
Awo 2/00 Ow THe Riewt -Hano 
(2 Ain CHANGES) CuBic ConTEeNT 


Pomr C/s Oaraineo By Draw- 
ine A Lint ToRoucw Bano Ws 
On Twe Geass AREA Scacé Tue Aw- 
swen /s Reao On Tue 2no Floor 
Scace Horizontaicy Opposire C, . 
AnwSwER = 131 $a. IN. 





AS Sroevea. 
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Dream Installation 


Twenty years ago 
Roy C. Walker wanted 
his brick set furnace 
jobs to be done in— 


White 
Enameled 
Brick 


will 


NY FURNACE 


agree, | am sure, that a case 


man 


of liquor allowed. to stand for twen- 
ty years before being opened would 
be pretty apt to be good “stuff.” So 
too a dream that required twenty 
years for its realization is pretty 


apt to have been pretty well worth 
while. 

That is precisely what occurred 
in the case of the furnace installa- 
tion depicted herewith. Some twen- 
ty vears ago R. C. Walker, Presi- 
dent and General Manager of the 
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Midland Furnace Company, Colum- 
bus, Ohio, had a desire to settle in 
the back of his head that some day 
he would like to see a brick set 
warm air furnace laid up in white 
enameled brick. This idea kept re- 
curring to Mr. Walker off and on, 
but he was never in a position to 
satisfy his desire. 

Some time later the oil burner 
men came along and _ started the 
propaganda about cleaning up the 
basements. This served to accen- 
tuate the desire of Mr. Walker to 
see his dream come true. The hot 
water and steam men and the warm 
air furnace manufacturers with 
their colored furnaces gave further 
impetus to the determination. 


But never did the idea of a white 
enameled brick set furnace casing 
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Reality now— 





come to actual fruition until the op- 
portunity presented itself to Mr. 
Walker himself when he built his 
own factory to house the Midland 
Furnace Company. And, boy, the 
reality has every earmark of having 
been well worth waiting the twenty 
years to see. 

One of the/accompanying illustra- 
tions shows the entire heating plant 
as it now stands in the basement of 
the company plant. The casing is 
as white as snow, constructed as it 
is from white glazed brick, giving it 
the same appearance as a white 
enameled laundry tub. 


The office of the company is heat- 
ed by two batteries of two Truesteel 
furnaces, which also supply heat for 
the retail office, superintendent’s 
office and the men’s dining room. 
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All of the pipes, it will be noted, 
are erected without wires. 


Mr. Walker, as everyone in the 
warm air heating industry knows, is 
and has been for many years one 
of the foremost of that school for 
cleaner heat. It is, therefore, the 
most natural thing in the world to 
find him putting this idea of his for 
a white enameled brick set casing 
into practice in his own plant. Prac- 
tice what you preach is a slogan that 
he has long adhered to, and every 
man entering the Midland plant can 
not refrain from remarking about 
the beautiful brick set furnace jobs 
beneath the company’s office. 


The second illustration shows the 
appearance of the front of this bat- 
tery of two furnaces. 


This is indeed a very attractive 


When Roy became a manu- 
facturer he made his dream 
come true and incidentally— 


Practices What He Preaches 


job and Mr. Walker must take a 
great deal of pride in it. It will go 
a long way toward dispelling the 
idea that the modern warm air heat- 
ing plant is dirty and dusty and full 
of gas fumes. 


We believe it would aid the in- 


‘dustry materially if every manufac- 


turer would do something similar ; 
that is, revamp the heating appa- 
ratus they use in their own build- 
ings in a way that would give the 
impression that the warm air heat- 
ing industry has got busy and 
cleaned house and is now turning 
out a product that is second to none. 
Let’s give the warm air heating 
plant an opportunity to show what 
it really can do in the way of arous- 
ing favorable comment from the 
general public. 
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No. 1900 > 
1600 C.F.M. 








No. 1500 LS—2200 C.F.M. 
No. 1500 Variable—3000 C.F.M. 


Catalog sent on request. 


MILES: 
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No. 500—700 cubic feet air per 


4 minute, small residences. 
( ; 


{ 











L, is important to note that a ‘‘fan system” is not necessarily 
a FORCED AIR System, and unless it is a FORCED AIR SYSTEM it can- 
not give FORCED AIR results. Forced Air implies positive pressure and 
positive pressure can only be secured when and where the fan includes 
by-pass louvers which close automatically when the fan starts. 
Don’t confuse your thinking or you may confuse your results. 


THE WARM AIR FURNACE FAN COMPANY 


6521 Cedar Avenue, Cleveland, Ohio 


AUTOMATIC 


URNACE FAN . 
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THE DISTRIBUTION 


By F. R. MEYER, JR.* 


OF SHEET STEEL 





— 





OR MANY years you 
jobbers carried sheet 
steel in stock for the benefit 
of the retail hardware deal- 
er who ran a tinshop in the 
rear of his building. Times 
are changing, and this com- 
bination hardware store and 
tinshop is almost a thing of 
the past. The exclusive 
sheet metal and tin working 
shops have taken its place. 
There is also an ever- 
growing demand for sheet 
steel from small industrial 


In this article Mr. Meyers has attempted to 
show manufacturers the fallacy of price cutting. 
He points out how by cutting prices to gain 
volume of business the manufacturer often sacri- 
fices both volume and profit, for the simple reason 
that the lower price is immediately met by the 
competitor, the volume then drops back to average 
normal again, and the manufacturers concerned 
are right back where they started, the only differ- 
ence being that they are now on a lower price 
level than they were before. 


He also calls attention to the certain return 
of corrugated roofing, and the changes that have 
come over the sheet metal contracting business. 


to see that the sheet is made 
suitable to the many forms 
it has to be formed into. 
The art of galvanizing, too, 
has improved greatly, and 
today a galvanized sheet is 
really an object of beauty. 

It is true, some mills ex- 
ceed others in the quality 
of the product they turn 
out, but on this point you 
may judge for yourself. 
Here is the first thing I 
would like to stress: Make 
your decision that sheet 








plants who look to the job- 

ber to supply their needs. Formed 
roofing products, particularly cor- 
rugated roofing, are fast coming 
back to their own again, so sheet 


steel becomes, rightly enough, an 
important item with you and to take 
care of this increasing business 


should give you some concern. 

Lower Price to Increase Vol- 

ume Grave Mistake 

There is no essential difference in 
the matter of distribution, and your 
problems vary but slightly. All have 
the same object, namely, the mov- 
ing of a large volume and the mak- 
ing of a satisfactory profit. It is 
right here an evil creeps in which 
more often than not spoils the 
perfect picture, which is, naturally 
enough, every distributor’s goal. In 
the effort to attain increased vol- 
ume, profits are sacrificed, with the 
too often result that both volume 
and profits suffer. And I am afraid 
that is the condition most of you 
are in. 

I represent a mill capable of 
turning out many thousands of tons 
annually, and perhaps it is not to 
our interest to say what I am about 
to say, but nevertheless, I propose 





*Inland Steel Company, Chicago. Ad- 
dress delivered at the Metal Branch 
meeting, National Hardware Association, 
Detroit, May 16 and 17, 1929. 


to be helpful, even though it may 
seem I talking against the interest 
of sheet production. 

If profit is your objective, give 
that thought the right of way in 
your sales plans. You must remem- 
ber always that there is only a lim- 
ited tonnage in sheets that your nat- 
ural territory will absorb. A cut 
price to increase volume is the great- 
est mistake you can make. The 
lower price is instantly met by your 
competitor, and your volume soon 
drops to your average normal and 
your profit to an unsatisfactory 
level. After one or two attempts 
along the same line you conclude 
sheet steel is just an unsatisfactory 
staple that has to be handled on a 
class margin, 

Now, if I can put this thought 
over I will be very happy you in- 
vited me over here today: 

Please don’t look upon 
sheet steel as one of the nec- 
essary evils that has to be in- 
cluded in your catalog. 

Here is a thought that might be 
helpful. Galvanized sheets, in spite 
of what many people think, are a 
much improved article over what 
they were a few years ago. More 
attention is given the base metal— 
great attention is given by the mills 


steel must pay a satisfac- 
tory margin of profit. It should. It 
occupies considerable valuable space 
in your warehouse. It takes at least 
two men to pile it and another two 
to get the sheets out of your build- 
ing. That same space given to 
sporting goods or household goods 
would be expected to return you a 
greater yield than you now expect 
of sheets. Try and think sheet steel 
into the better paying class to which 
it belongs. Having determined this, 
here is step two. 
Choose Mill on Basis of Satis- 
factory Long Pull and 
Fair Price 
Choose your sheet steel connec- 
tion like you would a wife. Per- 
haps sheet mills vary in some re- 
spect, as do women. Choose one 
that will serve you well for the long 
pull. Don’t choose one that will 
fight back—I am speaking of sheet 
mills now and not women. So I 
mean, don’t connect up with a mill 
that wants to sell you and your 
trade, too. See, too, that their qual- 
ity is all that you have a right to 
expect. Then carry a fair stock of 
all sizes at all times. It doesn’t pay 
to be out and let your competitor 
fill your orders. And now we come 
to distribution at a profit. 


Show your stock to your sales- 
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men. Explain that you have bought 
quality sheets; that they not only 
look good, but that their goodness 
goes clear through the sheet. Set a 
fair price, one that will leave some- 
thing for your stockholders when 
the year’s work is done. Jnstill into 
your men that you want them to sell 
sheets—not merely take orders for 
them. I am stressing this, for a 
new era is about to dawn, bringing 
with it a greater and more steady 
demand for sheet steel. You will 
hear more of this modern Utopia 
tomorrow when Mr. Knisely pre- 
sents to you the plans of the Sheet 
Steel Trade Extension Committee. 


I am afraid I am taking up too 
much of your time, but this matter 
of asking a fair price and sticking 
to it is allimportant. Set your price 
and hold everlastingly to it. Price 
cutting belongs to yesterday. Don’t 
be behind the times. Have the cour- 
age of your convictions and your 
competitor will see the light and 
will soon raise his prices to your 
level. 


Seek to Give Service—Prompt 
Delivery and Best Quality 


Now, please don’t think all of this - 


is a mere dream. The strongest 
competition market that I know of 
competitive market that I know of 
is in Chicago. It is a great con- 
suming center.‘ Many jobbers are 
seeking their share of this tonnage, 
and yet, because one or two jobbers 
have followed a plan similar to the 
one we are now discussing, they are 
actually securing a spread of twenty 
dollars per ton between cost and 
selling price and none of the many 
jobbers participating in this business 
sell for less. And their business is 
growing each year and the trade to 
whom they sell are well satisfied, 
for they know they are buying as 
cheaply as their competitors and can 
thus turn their thoughts entirely to 
the matter of building up their own 
business, which is as it should be. 
Seek to give service, prompt de- 
livery, with the best quality you 
know how to buy, but see that you 
get paid for it. Don’t falter on the 
price and maybe soon you will en- 
large your sheet steel warehouses. 
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Death of Mrs. Hession 
Mourned by Louisville 
Sheet Metal Men 

The Louisville, Kentucky, Sheet 
Metal Contractors’ Association has 
adopted the following resolution on 
the death of the mother of John J. 
Hession, Jr.: 

Resolution— 

Whereas: It has pleased Al- 
mighty God to remove from this 
active and useful life, Agnes Dona- 
hue Hession, the beloved mother of 
our Friend and Brother, John J. 
Hession, Jr., therefore be it 

Resolved: That we, the Sheet 
Metal Contractors and Roofers As- 
sociation, of Louisville, Kentucky, 
deeply deplore her untimely death, 
and bow in humble submission to a 
Divine Providence, and be _ it 
further 

Resolved: That we tender our 
sincere sympathy to her beloved 
family, and would commend them 
in their sad bereavement to the faith 
and confidence that they have mutu- 
ally shared during her life time in 
the goodness and mercy of the Gra- 
cious Father of us all, and be it 
further 

Resolved: That a copy of these 
resolutions be sent to the bereaved 
family, to the Trade Papers, and a 
copy spread upon our minutes. 

Committee 
Louis C. Heck 
J. E. Merrick 
JoHNn HECKEL 





New York State Sheet 
Metal Men Frown Upon 
Manufacturers Practices 

Officers and directors elected to 
conduct the affairs of the New 
York State Sheet Metal Contrac- 
tors’ Association for the ensuing 
year are as follows: 

Officers : 

President, H. A. Daniel, New- 
burgh, N. Y. 

Vice President William J. Mor- 
rey, Rochester. 

Second Vice President, Otto Goe- 
bel, Syracuse. 

Secretary, Dayton Hessler, Syra- 
cuse. 

Treasurer, William E. Green, 
Utica. 
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Directors : 

G. R. Lynch, Binghamton. 

Joseph A. Lindacher, Utica. 

John J. Yager, Buffalo. 

Herbert Bartholomew, Elmira. 

R. H. McElheny, Groton. 

G. E. Apel, Brooklyn, N. Y. 

A resolution was adopted disap- 
proving of manufacturers selling 
warm air furnaces to men not quali- 
fied to install them properly. 





STANDARD CODE 
NOMOGRAM 


(Concluded from Page 140) 
assumed. This determines point B 
on the Reference II line. A third 
line is then drawn through point B 
and 115 on the Glass Area scale. 
This determines point C on the 
Answer line. The answer, 131 
square inches, is read on the second 
floor scale horizontally opposite 
point C. In performing these op- 
erations, it is not necessary actually 
to draw the three lines. A celluloid 
triangle or other straight edge can 
be laid in the necessary position and 
the points A, B, and C can each be 
successively marked by a pin or 
other sharp pointer. 

The accuracy of the chart is well 
within the limits set by the installer 
in measuring the different areas and 
in estimating the number of air 
changes for the room. It should 
be noted that any errors made in 
the use of the chart will, of course, 
result in corresponding errors in the 
final answer. However, they would 
not be cumulative in the sense that 
errors made at the start would be 
greatly magnified in the final an- 
swer. The chart is for a 70 degree 
indoor-outdoor temperature differ- 
ence. If it is desired to use some 
temperature difference other than 
70 degrees, the answer as obtained 
from the chart is increased or de- 
creased by a certain percent, as pro- 
vided for in (a) of Article Three. 
Similarly, a certain percent is added 
to the answer for unusual exposures 
as provided for in Note 5. 

The nomogram not only has the 
advantage of saving time and work; 
but also, by eliminating divisions, 
additions, and multiplications, it de- 
creases the possibility of error. 
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VIGNOLA’S ORDER 
(Concluded from Page 136) 
club houses, or other buildings of 
this kind. But if the effect is to be 
tall, then no wide cornice is used 
and only a band or two are used to 
break the monotony of straight 
lines near the top. It is evident that 
skyscrapers have an advantage in 
looking tall, and especially with the 
new type of design, where upper 
stories are set back to provide more 
light and air for the street. Such 
buildings are the Bush Terminal of 
New York, the Bell Telephone 

Building of St. Louis, etc. 

Much Guess Work in Design- 

ing of Cornices 

This latter type of structural de- 
sign is without a doubt, the great 
American contribution to architec- 
ture. It has many of the elements 
of beauty that were formerly so 
much desired in classical buildings. 
This is a question of art, first 
sketching out a general artistic de- 
sign, with the light and shadows 
playing on it. Then build it into a 
working drawing. We must leave 
the reader to do further studying 
along such features of design as 
that is in itself a very large study. 

The designing of cornices, etc., 
on residences and apartments is also 
largely a matter of guess work, but 
expressed as a definite feeling of 
the designer. Residences of the one 
story type rarely have a cornice 
over 12 inches in projection, and 
for two story buildings, 18 inches is 
often ample, although we meet with 
them with a 24 to 36-inch projection 
in special cases. But this is again 
governed by the effect the archi- 
tect desires to leave. 

Or in the apartment which rises 
from a three story structure to 20 
or more floors—the cornice projec- 
tion is rarely over 12 to 18 inches, 
unless it is a special case. With gal- 
vanized iron or copper, sheet metal, 
it is possible to erect cornices with 
wider projections—since the metal 
is relatively light, and can be an- 
chored securely. It is becoming a 
very common occurrence in all large 
cities where stone and terra cotta 
cornices are being either covered 
with copper, or renewed entirely. 
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Every now and then we read where 
a piece of heavy cornice has blown 
down, and in some cases injured 
and even killed people on _ the 
sidewalk. 

The reader will, therefore, have 
to study much more along this line 
—preferable in an office, where a 
large and varied practice is enjoyed. 





First District Meeting 
of Indiana Sheet Metal 
Men Big Success 

The first district meeting of the 
Indiana Sheet Metal & Warm Air 
Heating Contractors’ Association 
was held Friday, May 17th, at the 
Spencer. Hotel, Marion. It was the 
meeting of the Muncie District. 

Vaughn E. Treber of Marion, 
turned the meeting over to Presi- 
dent Frank Anderson of Terre 
Haute, who opened by calling on 
the official introducer, Harry R. 
Jones, Secretary of the Fur-Mets, 
to introduce each guest. Harry 
complied with his usual 100% effi- 
ciency. 

President Anderson immediately 
following the introductions called 
for brief discussions. 

State Secretary Homer Selch 
called attention to the fact that 
delegates were to be selected for the 
national convention at Baltimore, 
and the Trade Development Book 
is in print and will soon be ready 
for distribution. 

Joseph Gardner, Past President 
of the National, followed with a 
brief explanation of the book and a 
recommendation that all contractors 
subscribe for it. 

Frank Deweese, Fort Wayne 
furnace inspector, talked on the 
Standard Code with side remarks 
pertinent to the furnace business. 

Bill Waters, Past President, re- 
ported for the trade relations com- 
mittee outlining their plan for the 
statement of a uniform policy of 
sales to the trade by jobbers and 
manufacturers, said policy to be un- 
derstood by the contractors who 
would cooperate with the jobbers 
and manufacturers in their adher- 
ence to their policy. He called at- 
tention to lack of concerted action 
on the part of contractors in this 
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matter. 

Jere Doherty made a good talk 
on organization and its value. 

O. Voorhees, chairman of the 
pricing committee of ‘the Indian- 
apolis organization, outlined their 
work, stressing their policy of edu- 
cation without coercion and sug- 
gesting that other localities institute 
educational work on estimating and 
pricing along similar lines. 

Fred Boone, President of the 
Fur-mets, and John C. Henley, 
Treasurer of the Fur-mets, spoke 
for their organization, pledging 
their assistance and cooperation, to 
which President Anderson replied 
with a word of appreciation of their 
past efforts and the hope of continu- 
ance of the same. 

Everett E. Baer of Marion, fur- 
nished cigars to the entire roomful 
of diners. Mr. Barron of the South 
Bend District, through the agency 
of Harry Jones, sent a dozen tulips 
for table decoration. 

Other notables present were: 
Harry A. Beaman, Indianapolis, 
vice-president of the State Associa- 
tion; Cleve Branham, Bloomington, 
district governor of the Blooming- 
ton district; W. C. Manrow, Go- 
shen, governor of the South Bend 
district; W. C. Huguenard, -Fort 
Wayne, governor of the Fort 
Wayne district; O. P. Hirons, 
Muncie, acting governor of the 
Muncie district; Chas. E. Tharp, 
Fort Wayne, treasurer of the State 
Association; Thos. Ewing, Hunt- 
ington, director of the State Associ- 
ation; Daniel Boone, Indianapolis. 
president of the Fur-mets; Elmer 
Livezey, past vice-president of the 
State Association; L. A. Cooper, 
Indianapolis, vice-president of the 
Fur-mets; John C. Henley, Indian- 
apolis, treasurer of the Fur-mets; 
Frank J. Doyle, Indianapolis, direc- 
tor of the Indianapolis Association ; 
T. V. Lavery, Indianapolis, gover- 
nor of the Indianapolis district; 
Harry Peterson, Indianapolis, sec- 
retary of the Indianapolis Associa- 
tion; James A. Thomas, Indian- 
apolis, treasurer of the Indianapolis 
Association and John C. Kreidt, 
past director of the State Associa- 
tion. 
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MAKE MONEY 
MODERNIZING 


(Concluded from Page 135) 
telligence will not be able to encom- 
pass the addition of twenty more 
factors should it be found necessary 
to add them. 

The point which Professor Hoff- 
man wanted to emphasize is that 
even the Standard Code is in a state 
of evolution. And it behooves the 
warm air heating man to get up on 
his toes and keep abreast with what 
is going on. 

Furnace Salesmen Have 

Lots to Learn 

E. C. “Buck” Taylor, Sales Man- 
ager and Vice President of the Pre- 
mier Warm Air Heater Company, 
Dowagiac, Michigan, writing in the 
April 25th issue of Printers’ Ink, 
speaks of the discovery he made of 
the woeful lack of information his 
own salesmen had concerning the 
company’s products, practices and 
of the warm air heating industry in 
general. That from “Buck” who, 
with good reason, thinks he has just 
about one of the best sales organi- 
zation going. 

I venture to say that if any one of 
a half a dozen warm air furnace 
dealers that I know were asked 
where the information for the com- 
pilation of Table A of the Standard 
Code was obtained, none could an- 
swer the question, in spite of the 
fact that they are operating under 
the disguise of heating engineers. 

At the present time research work 
which will eventually benefit the 
warm air furnace installers is being 
conducted at three distinct places in 
the middle west, all of which are in 
the process of divulging informa- 
tion that the warm air furnace man 
can use to increase his knowledge 
of his own business and thereby 
enable him to make greater sales. 


At the University of Illinois re- 
search work is being conducted un- 
der the auspices of the National 
Warm Air Heating Association. A 
veritable fund of information has 
been built up from this work de- 
signed to reveal the efficiencies of 
the various types of warm air fur- 
naces, and overall efficiencies of 
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warm air heating units as a whole 
and efficiencies of their component 
parts such as the various types of 
cold air shoes, transition pieces, the 
efficiencies of cold airs located on 
inner and outer walls, a single cold 
air on the furnace, two and three 
cold airs. 

In 1920 there was Bulletin 117 on 
“the Emissivity of Heat from Vari- 
ous Surfaces,” by Professor V. S. 
Day. In 1921 Bulletin 120 on “The 
Investigation of Warm Air Fur- 
naces and Heating Systems,” by 
Professors A. C. Willard, A. P. 
Kratz and V. S. Day, made its ap- 
pearance. The next issue of inter- 
est to the warm air heating industry 
was Bulletin 141, Part 2 of the “In- 
vestigation of Warm Air Furnaces 
and Heating Systems” which came 
out in May, 1924. Part 3 of this 
same work was issued under date of 
January, 1929, in Bulletin 188, and 
simultaneously Bulletin 189 came 
out in the same month. Circular 15, 
also a very important addition to the 
information available on the per- 
formance of warm air heating, was 
issued May 3, 1927, and was en- 
titled “The Warm Air Heating Re- 
search Residence in Zero Weather.” 

At the University of Minnesota 
mention is made of two papers, one 
in the July, 1928, issue of the Jour- 
nal of the Society of Heating and 
Ventilating Engineers and the other 
in January, 1929, issue of the same 
publication. The first treats the 
subject of “Heat Transmission Re- 
search,” by Professors F. B. Row- 
ley, F. B. Morris, and A. B. Algren. 
The second treats with “Thermal 
Resistance of Air Spaces,” by Pro- 
fessors F, B. Rowley and A. B. Al- 
gren. In addition to these there -is 
a third which will be presented at 
the semi-annual meeting of the So- 
ciety in June of this year, which 
treats with the subject of “Over-all 
Heat Transmission Coefficients Ob- 
tained by Tests and by Calculation,” 
by Professors Rowley, Algren and 
J. L. Blackshaw. 

While the research work at the 
University of Minnesota deals with 
the heat conductivity of various ma- 
terials, air spaces, and combinations, 
still another type of research work 
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is being conducted at the University 
of Wisconsin in conjunction with 
the American Society of Heating 
and Ventilating Engineers. In 1928 
one publication appeared from the 
University of Wisconsin entitled, 
“Effect of Frame Calking and 
Storm Windows on _ Infiltration 
Around and Through Windows,” 
by W. M. Richtmann and C. Braatz. 
All this research work is still go- 
ing on and is bound to have an in- 
fluence on the warm air heating in- 
dustry when definite performance 
facts are established. 

From the foregoing it is easily to 
be seen why it is stated that every- 
thing that has been done so far is 
still in the state of evolution. From 
this research work information is 
bound to come to light that wil 
cause changes and additions to be 
made in the Standard Code. For 
that reason the furnace installer 
who wishes to keep abreast of the 
times must be constantly on the 
alert for mention of these changes 
as they are announced and keep his 
mind ready to make the change 
when it does come. 

Everything is’ in a_ state of 
change, as we have proved, and the 
warm air furnace installer can make 
things a whole lot easier for him- 
self if he will take the time and 
trouble to. acquaint himself with 
what is going on in his own indus- 
try. The information in the publi- 
cations mentioned above may not be 
as readily understood by the warm 
air heating man, but if he has intel- 
ligence enough to understand the 
Standard Code, a knowledge of the 
background for the Code will aid 
him materially in applying sound 
merchandising ideas in his business. 
His volume will then be such that 
the manufacturer will be satisfied 
and many of the evils which are 
now confronting the installer will 
disappear. 

So when we’re complaining about 
the other fellow, it may be that we 
are not always doing everything we 
can to better conditions for our- 
selves. No doubt many manufac- 
turers are guilty of unapproved 
practices, but let’s set about seeking 
the reason before condemning. 
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METAL BRANCH MEETING 
(Concluded from Page 139) 
sheets, we ask them to at least do it 

on the galvanized.” 

R. U. Truesdale of Chicago: “As 
jobbers we have tried to look with 
mutual understanding, but cannot 
determine why this move was nec- 


essary. Correspondence with manu- ° 


facturers all over the country has 
failed to make this clear to us. Their 
argument is basically this—‘Sheet 
steel is a basic commodity sold on 
such a margin that it won’t stand 
large discounts.’ We can’t under- 
stand why it is necessary to tfeat 
two different branches of distribu- 
tion the same. Why must it be nec- 
essary to treat merchant sheets the 
same as avowedly basic sales to 
manufacturers ?” ; 

G. L. McKewon of St. Paul: “I 
have nothing to say. We have tried 
to pass it along to. consumer, but 
competition won’t permit it, so we 
are all owing our sheet metal cus- 
tomers 2%.” 

Mr. Nickerson of Boston: “It is 
killing time to ask. me: to say any- 
thing. Everyone who has listened 
to me knows that we do not change 
quickly. I can but repeat what has 
been said before. When we re- 
ceived notice from one manufac- 
turer after another we felt hurt; 
we felt that we had been good serv- 
ants to the manufacturers whom we 
had served, but what are we going 
to do. with our customers? We 
have continued to give them 2% 
because we thought it right. We 
did not advance our prices, but con- 
tinued to give same terms as before, 
hoping that time would come when 
the folks from whom we buy would 
have a change of heart.” 

Karl Roth, Terre Haute, Indiana: 
“T still think the discount should be 
2%. 

L. D. Mercer, Central Alloy Steel 
Corporation, Massillon, Ohio: “I 
believe there are a lot more impor- 
tant things than the 2% discount 
for the jobbers and all the industry 
to consider.” 


Trade Practice Conference 


Following the discussion on Cash 
Discounts, came : 
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Report of Trade Practice 
Conference Committee 

By Rosert H. Lyon, Chairman 

Mr. Lyons quite interestingly told 
of the workings of the Federal 
Trade Conference Commission; of 
the wonderful work that had been 
done for other industries and that 
could be accomplished for the sheet 
steel folks if they would get to- 
gether. “The vital problem is: “If 
we are slipping, why are we?” said 
Mr. Lyon. 

“It is our own fault—not the 
manufacturers’. But how can we 
get any where without complete rep- 
resentation? The manufacturers, 
jobbers and contractors must get to- 
gether and all must be represented, 
should a trade conference be re- 
quested of the Federal Trade Com- 
mission.” 

Comments as follows were made 
on Mr. Lyon’s report: 

Mr. Fernley: “T believe it advis- 
able to decide today whether or not 
we want to ask for a Federal Trade 
Practice Conference.” 

Mr. Williams: “Would the 
Metal Branch be recognized as fully 
representative of the jobbers al- 
though we are not 100%? My sug- 
gestion is that we hold our meetings 
next year at the same time as the 
Heavy Hardware Jobbers, as this 
would give us better representation 
at our meetings.” 

Chairman Schoedinger then asked 
for expressions of opinion from mill 
representatives. 

Ahlbrandt of Armco: “I believe 
you are now working along con- 
structive lines. I am not ready to 
say whether or not this is a good 


‘ tinte. I believe more discussion also 


at the Heavy Hardware meeting is 
essential. Armco will give its en- 
tire support and | rather think you 
can count on support of entire flat 
rolled industry.” 

Bible of Philadelphia: “As a 
member of the Heavy Hardware, I 
would suggest a joint committee.” 

It was then moved and carried 
that Mr. Lyon’s Committee con- 
tinue to give consideration to the 
matter and if deemed advisable by 
them to do so, they be authorized 
to ask for a Federal Trade Practice 
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Conference, provided, however, the 
Metal Committee approved. 

Thursday Afternoon Session 

“Distribution of Sheet Steel” was 
the main theme of the afternoon 
session. 

Mr. McNieve predicted no suc- 
cessful solufion to problems until 
some definite grouping had been 
made. He recommended that mills 


“not accept any orders for direct 


shipments for less than 25 bundles 
of standard sizes, with a minimum 
of 5 bundles per item. 

Mr. Mercer of Central Alloy, in- 
sisted that a jobber should be what 
his name implies and should request 
no mill shipments whatever. 

Mr. Tobitt of Armco, said he felt 
a good deal like Mr. Mercer—That 
his mill has been charging $5.00 per 
ton on less than 25 bundle lots. 

Mr. Howe of J. M. and L. A. 
Osborn Co., agreed with Mr. Mc- 
Nieves’ ideas and presented a mo- 
tion so the Association would go on 
record as favoring no direct ship- 
ments of less than 4,000 pounds 
standard merchant sizes. 

Mr. Gaston of Follansbee Bros., 
“T agree with Mr. Mercer, but don’t 
see how it can be worked out.” 

Mr. Howe’s .motion was unani- 
mously accepted. 

Mr. Lyon of Baltimore, “I sug- 
gest that jobbers present go on rec- 
ord not to ask the mills to make 
shipments of less than 25 bundles; 
that is, if the mills accept our rec- 
ommendation.” 

In his usual quick, snappy way 
Mr. Mercer then gave a heart-to- 
heart talk, summing up his sugges- 
tions in 14 points. . 

F. R. Meyer, Jr., of Inland Steel 
Co., then gave one of the most con- 
structive talks of the entire meeting. 
It is reproduced on another page 
of this issue. 

Karl Roth: “Mr. Mercer’s paper 
was the best ever given to this As- 
sociation.” 

Mr. Bowe: “It deserves serious 
thought.” 

Mr. McHale: “I move Mr. Mer- 
cer’s 14 points be referred to the 
Trade Practice Committee.” 

Mr. Nickerson: “We have too 
many good friends among the 
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manufacturers to divorce ourselves 
from them.” 

Passing on to discussion: “Can 
Expenses Be Reduced by Protecting 
the Legitimate Sheet Metal Con- 
tractor and Not Soliciting Business 
from Irresponsible Parties?” 

Mr. Nickerson: “It can’t be 
done.” 

Mr. McNieve: “I say the same 
as Mr. Howe.” 

Mr. Lyon: “We realize that the 
small retail hardware distributor is 
not the market we want to sell pipe 
and gutters; so in Baltimore we 
sell them at a higher price than the 
sheet metal contractor. The hard- 
ware dealer doesn’t give a whoop 
to whom he sells and does cut the 
legitimate sheet metal contractor out 
of a job. He doesn’t bring distribu- 
tion into proper channels. This also 
is bringing and tying in the sheet 
metal contractor closer to his source 
of supply—the sheet metal jobber. 

The next question was, “‘/s it ad- 
visable for distributors to use quan- 
tity price schedules?” 

Mr. Bowe: “I believe in a quan- 
tity price schedule. I have used it 
three or four years and find it 
works out satisfactorily. I have 
practically no complaints on charges 
for small lots; giving a price on 


large quantities encourages pur- 
chasing of larger lots. The best 


reason to give customer is the fact 
that small lots cost as much to put 
through the books, and handling 
costs as much.” 

Mr. McNieve: “We have a suc- 
cessful quantity price schedule on 
sheets; the same on copper and all 
commodities.” 

Mr. Truesdale: “In Chicago close 
division not so successful—one price 
on l. c. 1. lots. 

Mr. Wilkenning, Indianapolis: 
“We have one price for less than 
bundle and one for over one bundle 
lots.” 

Mr. Johnson of Pittsburgh: “We 
now have one price for 1 to 9; an- 
other for 10 to 20 and another for 
25 bundles and over—loose sheets 
extra. We may try to adopt one 
price schedule for bundle lots.” 

Mr. Lyon: “Our prices are 1 to 
9, then 10 to 50 and 50 and over.” 
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Mr. Howe, Cleveland: “We have 
practiced a sliding scale, but firmly 
believe it should be given serious 
consideration. If we educated our 
trade to 5c one bundle or 100, the 
trade would know 5c and it would 
be a great deal less difficult than a 
sliding scale.” 

Carfer of Buffalo: “In Buffalo 
we have a rate for 1 to 5—then 5 
to 24, and 25 or over, but in Chi- 
cago and New York one basis.” 

Following this discussion G. F. 
Stanton of the Baltimore Copper 
Mills, gave an interesting, instruc- 
tive talk on Copper, following it 
with lantern slides. Among the 
points to be brought out on “how 
can jobber increase his copper sales” 
were: 

1. Carry a representative stock 
of copper and brass pipe. 

2. After you get the stock, sell 
it at a profit. Add a warehouse 
premium. In Philadelphia this 
premium runs about 2c per pound 
or $40 per ton. 

3. Discount your bills. 

4. Make full and complete use 
of the advertising offered by the 
mills and the Copper and Brass Re- 
search Association. 

10. Don’t shop around. Don’t 
shop first with one mill then an- 
other. 

6. Hire salesmen to specialize in 
copper. 

7. Don’t confine your activities 
to the sheet metal contractors; go 
after the manufacturers. 

8. Pay special attention to fin- 
ishes; try to sell the architects. 


Friday Session 


The activities of the Sheet Steel 
Trade- Extension Committee, par- 
ticularly in the farm field, were ex- 
plained by Stanley A. Knisely, Di- 
rector of Advertising and Publicity 
of the National Association of Flat 
Rolled Steel Manufacturers 

Francis O. Carfer had as his 
theme, “What Codperative Adver- 
tising Can Local Distributors Do to 
Increase the Use of Sheet Metals?” 

Mr. Carfer suggested newspaper 
advertising to popularize the serv- 
ices of the sheet metal contractor; 
to make the home owner conscious 
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that sheet metal is a vital part of 
his home; that it should be taken 
care of yearly and that the sheet 
metal contractor is the man to do it. 

Spread the idea of yearly inspec- 
tion of all sheet metal work, includ- 
ing furnaces, he advises. 

The local distributor can doa 
great service in helping the sheet 
metal contractors become better 
merchandisers. 

Advertising is only one part of it; 
lack of understanding how to get 
business is main trouble. Impress 
your salesmen that this is his oppor- 
tunity to suggest to the sheet metal 
man how he can go out and get 
business. 

Impress the sheet metal man with 
the necessity of washing his win- 
dows, cleaning his shop; throwing 
out junk. 

H. R. Colwell, representing the 
Division of Simplified Practice, U. 
S. Department of Commerce, gave 
an interesting general talk on “Sim- 
plification As Applied to Sheet 
Metals” incorporating in it the re- 
port of the Terne Plate Simplifica- 
tion Board of Review. 

The recommendation was then 
made that no further eliminations 
be made in terne plate. 

The Eaves Trough and Conduc- 
tor Pipe Report also showed almost 
100% adherence to recommenda- 
tions as to size, gauges, etc. 

In discussion of terne plate dis- 
tribution remarks as follows were 
made : 

T. E. Millsop, Weirton, W. Va.: 
Seems to be a great fluctuation in 
the same sections. We can’t figure 
out why. 

Robert Lyon, Baltimore: “Our 
analysis from a cost and _ profit 
standpoint shows only a gross profit 
of 12% or less. Maybe that’s one 
reason for distribution shrinkage.” 

R. L. Hale’s (Philadelphia) re- 
marks on Distribution of Eaves 
Trough and Conductor Pipe, 
showed a feeling of real optomism. 

With the expressions of prefer- 
ence for next place of meeting, se- 
lection of new members to com- 
plete Metal Committee meeting 
adjourned. 




















It isn’t very often that I experi- 
ence the pleasure of a visit from a 
subscriber who has been getting our 
paper continuously for 37 years, but 
that delightful surprise was given to 
me last Friday when E. W. Wendel, 
proprietor of the Wendel Furnace 
& Sheet Metal Works, 246 First 
Street, Hinsdale, Illinois, came in 
to look over our new quarters. It 
was certainly very nice of Mr. 
Wendel to come in, and I hope he 
comes in again real soon. 

aK * * 

I had a letter from W. E. Hull, 
412 Kelly Avenue, Witchita, Kan- 
sas, in which among other things he 
mentioned the fact that he got a 
great kick out of reading Sidney 
Arnold’s page and also sent along 
the following jokes to keep things 
moving on that page: 

Easy Payments 

Mrs. Tugson had bought a per- 
ambulator on the time payment sys- 
tem. For month after month she 
had visited the shop which sold it ta 
her, handing over her meager in- 
stallments. Her visits were so nu- 
merous that she became quite well 
known to the assistant who served 
her. 

At last the time arrived when 
Mrs. Tugson had paid in full. The 
assistant bade her a touching fare- 
well as he gave her the receipt. 

“I shall miss you, Mrs. Tugson,” 
he said. “You’ve been such a regu- 
lar customer. Er—how is the baby 
getting on now?” 

Mrs. Tugson gave a satisfied 
smile. 

“Very well, thank you,” she re- 
plied. “He’s getting married next 
week.” 

* * ok 

He had never been outside the 
country, and neither had she, but 
both were recounting their experi- 
ences abroad. 
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“And Asia. Ah, wonderful Asia! 
Never shall I forget Turkey, India, 
Japan—all of them. And most of 
all China, the celestial kingdom. 
How I loved it!” 

She held her ground. 

“And the pagodas; did you see 
them ?” 

“Did I see them?” She powdered 
her nose. “My dear, I had dinner 
with them.” 

* *« * 

I don’t know whether it is the 
proximity to the City Hall of our 
new location or what, but it seems 
that all my friends are dropping in 
to see me since we moved. - On 
Thursday. of this week who should 
came in but Allen W. Williams, 
secretary of the National Warm 
Air Heating Association, Columbus, 
Ohio, smiling all over himself, and 
right behind him E. B. Lagenberg, 
past president of the same organ- 
ization, wearing a long rubber rain- 
coat. I guess he expected to find 
things kind of wet around here, 
but the only moisture to be had was 
in the atmosphere.. Lord knows 
what those two were doing in Chi- 
cago, but I didn’t hear of any safe 
being cracked, and so I guess they 
meant no harm. They had every 
appearance of being men of conse- 
quence, millionaires, or gentlemen 








ANDOM NOTES 
AND SKETCHES 


of leisure, as distinguished from 
their alleged positions of relative 


‘importance in the -warm air heating 


industry. Of course everyone in 
the industry knows them so I won't 
need dwell further on that. But I 
was glad to see them any how. 

x * x 

The telephone operator who was 
in church (phenomenon) had been 
dozing during the services. She 
awoke with a start just as the min- 
ister announced: “We will now 
sing hymn number 428.” 

“They don’t answer,” spoke up 
the young lady, forgetting herself 
for the moment. 

* * * 

I think I have discovered how 
“Buck” Taylor got into the furnace 
business, and am presenting this so 
that he who runs may read: 

“Buck” had undertaken to drive a 
prospect and his wife over a large 
country estate. He was a young 
man and had adopted, or tried to 
adopt, some of the “go-getting” 
methods of his colleagues. As the 
car wound along the lanes he 
pointed out the beauties of the 
place, launching into panegyrics, 
encomiums, or sycophancy (that is, 
compliments or praise). Finally 
he gazed at the sun and, waving his 
arm, concluded, “And there’s sun- 
shine for you! There’s a sun! Can 
you beat it?” 

He: “They’ve some lovely mush- 
rooms in this hotel. What d’you 
say we get some?” 

She: “Don’t bother. We can 
use the parlor when we get home.” 
aK * x 

Paul Jordan, Indianapolis: “I’d 
like a nice birthday present for my 


little boy. He likes something to 
blow.” 

Clerk: “How about a handker- 
chief ?” 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN is the only publication containing Western 
Metal, Furnace Supply and Hardware prices corrected weekly 





METALS 





PIG IRON 
Chicago Fdy., 
No. 2 
Southern Way. No. 2........ 
Lake Superior Charcoal .. 
Malleable oe 


FIRST QUALITY BRIGHT 
CHARCOAL TIN PLATES 


Ic 20x28 112 sheets ..$23 60 
rm 20X28 .....seeeee 60 
rmx 20x28 66 sheets.... 14 50 

20X28 owe ee eeeeees 16 GO 


xxx 
Te SURED cc cccccvcceus OE OD 
TERNE PLATES 
Per Box 
40-lb. 112 sheets $26 = 





"112 sheets 23 00 
“ARMOO” INGOT IRON PLATES 


No. 8 ga.—100 Ibs. ........$4 16 
8/16 in.—100 Ibs. .......... 4 06 
% in.—100 Ibs....... pasheors Oe 


COKE PLATES 
Cekes, 80 lbs., base, 20x28 $12 00 
Cokes, 90 Ibs., base, 20x28 12 20 
Cokes, 100 Ibs., base, 20x28 12 40 


Cokes, 107 Ibe., base, I 

PED. 6b.6c06s0cn5d0%s i ius Oe ae 
Cok as6 ibe. base, ane 

BOSS ...ccccccsees . 14 76 


66 wheets ......eeeeeees 8 50 
o— ae Ibs., “base 8X, 0-08 
195 Ibs.. base 4X, 

Comes — 


SO08. ccncescheeeees 
BLUE A SHEETS 
Base 10 ga.....per 100 lbs. $3 36 
“Armco” 51) ga. -per 100 Ibs. 4 16 


ONE PASS Cole ROLLED 
BLA 


Cc 
No. 18-20 ...... per 100 lbs. $3 85 
Bae. BB ondee sess per 100 lbs. 4 00 
We; 4 Wks vseds per 100 Ibs. 4 06 
Os BG 4.0 carveoee per 100 Ibs. 4 15 
Wo. B87 ..c.cveee per 100 Ibs. 4 20 
i ar per 100 Ibs. 4 30 
No. 29 per 100 Ibs. 4 45 
Pe a arcene see per 100 lbs. 4 55 


“ARMCO” GALVANIZED 
“armco” 24....per 100 Ibs. $6 16 


GALVANIZED 
No. 16 per 100 lbs, $4 40 
Se, ga Pree e per 100 Ibs. 4 55 
| rr per 100 Ibs. 4 70 
a) are ce per 100 lbs. 4 75 
ye Pee ~~ 100 lbs. 4 90 
MG DS vieccises's er 100 Ibs. 5 15 
eS ; Pere oar 100 lbs. 5 25 
eS Be eerrrer per 100 Ibs. 5 40 
Be, BO oscreeore per 100 lbs. 5 80 


BAR SOLDER 


Warranted 50-50 per 100 lbs. $31 25 


eS ayer per 100J]bs. 30 50 
TS | ETrere per 100 lbs. 29 25 
Plumbers’ ..... per 100 lbs. 27 25 

ZINC 
ee Meee: tae $ 7 35 
SHEET ZINC 
Cask Lots (600 Ibs.)........$11 75 
Bheet Lots ......-ccerccese 12 75 
BRASS 

Sheets, Chicago base ....... 24%c 
We. DOOD 66s cce sp cnertne ve 23%e 
Tubing, brazed, Chicago base are 
BEST BORD 2.0.0 ccverctrbos goes 30%c 
Tubing, seamless, Chicago 

ED 4.6 8 oa s's's & o'e F925 evs We 9%e 
OE ED 5 ot pce op tale mene 28%e 
Wire, Chicago base .......- 24%c 
Ee Net: ee 23%c 
Rods, Chicago base ........ 22%c 
SE UD ged hoe Sais sale e’n a 21%c 

COPPER 

Sheets, Chicago base ....... 27% c 
Se E.. 5 oven +452 1s %Se en 26%c 
Tubing, seamless, Chicago 

RI SRL RS 30%e 
OE MD bakases ce sas>dante 29%ec 


Wire, plain rd., 8 B. & S. Ga 
and heavier 25%c 


LEAD 
taney see, $7 86 
~ >t Sean 9 Roba ot ee eae 8 85 
TIN 
Dar. Tin. ....d6<s per 100 lbs. $51 00 
\,) ae: eee per 100 lbs. 60 00 


HARDWARE, SHEET 
METAL SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 
ASBESTOS 
Paper up to 1/16......6c per Ib. 
Roll board ......... -7¥%ec per Ib. 
Mill board 3/32 to %, 7%c per Ib. 
Corrugated i r (260 
sq. ft. to rol y 86 00 per rell 


BRUSHES 


Furnace Pipe Cleaning 
Bristle with handie each $0 75 


Flue Cleaning 
Steel only, each ......... 1 36 


CEMENT, FURNACE 


American Seal, 6-lb. cans, net $ 45 
American Seal, 10-lb. cans, net 85 
American Seal, 26-lb. cans, net 2 25 
Pecora ........-.per 100 Ibs. 7 60 


CHIMNEY TOPS 

Adams’ Bovelrins 
t. Doz. 
in. ae lbs. 


ee ee 
ba......... 13 60 


Price Doz. 
00 


4 
6 
F Micwcccces 
BS itiiciccccosne 
OR. ctcccceae 
10 in..... coocte & 
43. BB. cccccces 

eee ee 36 00 


CLINKER TONGS 
WG icc cetacceesceceecenece $1 60 
CLIPS 
Damper 
No-Rivet Steel, with tail 
pieces, per gross........$9 60 
Rivet Steel, with tail 


pieces, per gross........ 7 60 
Tail pieces, per gross..... 2 40 


COPPERS—Soldering 
Pointed Roofing 


3 Ib. and heavier....per lb. 40c 
2% Ib. oo. cvecccccesse- per Ib. 46c 
O*7E Gweek veo vies ooh SEE ame 48c 
BM Ih. .cccccastsccecssee ty eee 
1 Ib. PISEEEEIDEDITE per ib: 60e 


CORNICE BRAKES 


pteage § Stes Bending 
pe SVE psoesesces ..-Net 
CUT-OFFS 
Gal., plain, round or cor. rd. 
26 gauge ......--- 


ge 


9B GOMTO «..ccoodcee seccetssaes 6 
DAMPERS 

Yankee Hot Air 

7 Inch, GOS. .cccccscccsoces $1 60 
D PROM MOGi 480 cseccscccubs 2 20 
9 moh, GOB. over sccccasere. 2 60 
ID iNOl, GOB sg ccc cc cccccsces 2 80 
28 imGh, GOB. cies ecoccadvace 3 50 
54° DEGR ORs avec ce enscnescs 5 00 

ADAMS No. 1 CHECK 


Check and Collar Complete 


8 inch, each.......+-ee0+-- 2 00 
$ jock. GACRocccscccccccecs B BE 
DOR, “GREB. occccccececess. » OO 
9 inch, each........... coos 1 86 
Only 
8 inch, “he Sbbee eau db 50 
9 inch, each........... ° 65 
No. 2 CHECK 


inch, each......6+...++++ 1 00 

inch, each........++++.++ 1 00 

10% Disc. on Adams No. 1 
and Check 


8 inch, doz..... 
tO inch, doz...... Sa GES 





Adams’ Sheet Metal 

FT WO BOG. cee i cw ccccecsGnnee 
fo a 
Ome Reeiiwiceies sc ccccess BO 
RD BOOM, GOR cic sic cvnsccccccse OO 
BS WROD, GOS. oo Se 655 0 i i 
ee Se ee eee ee 


EAVES TROUGH 


Galv. Crimpedge, crated. .75-10% 
Zinc, “Barnes” ..............60% 


ELBOWS 
Conductor Pipe 


Galv. plain or corrugated, 
round flat Crimp, 


28 Gauge ........0000.004+ 60% 
26 Gauge .......ccee eee e se 45% 
24 Gauge ......cccceeseee ssl b% 


Galv. Terne Steel 


Plain Rd. and Rd. Corr.: 
Be TR, ecrenccnceccccescsssOOm 


| See ener | t 4 
84 GO. cosccccccccccccees se S% 


Square Corrugated 
No. 28 Gauge ...........++-50% 
SC GOMES oo cccccccccccccc ec SOM 


Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corrugated. 

Not nested ............70 & 6% 

Nested Solid ...........70 & 5% 


Sq. Corr., A. & B. & Octagon 


BE GO. cocvccccccvccecccse bOG 
i Serer rerr rrr rrrrrre: |. 4 


Portico 

1”, 1%", 
Copper 

16 oz., all designs....- reer | A 


Zinc— 
All styles 


Ly. ccccvcccccc ee Fb% 


ee ceeecceseeees 60% 


ELBOWS—Stove Pipe 
1-piece Corrugated. Uniform Blue 


“Milcor” No. 28 Gauge. Doz. 
S-£MOR cv cicccccccosecsccecscSh. S68 
GRE ccc a ctcctvcecesavecs 3 
CBWE nada pocsaupccececcebei a WO 

Special Corrugated 
S-INGR: wo siiicccvovcccoccces Gs OO 
TROD? des covdccdsrvcosoccse 8 Oe 


Adjustable—Uniform Blue 
“Milcor’” No. 28 Gauge. Uniform 


Blue. 
6-inch 
6-inch 
T-inch 

WOOD FACES—60% off list. 


coccrcccccccccccccccc Gh CO 


eercecccccccecccccces Lb 16 


seceecccececcvesesses 3 10 


126-6-12%% (100 rods)...$28 68 
1948-6-14%% (100 rods)... 43 62 


FILES AND RASPS- 


Heller's (American) ......50-160% 
American ....ceeeecceees-60-10% 
APCAKO .cccccccccccccccccse BOW 
Black Diamond ............50% 
BOS ccccevccscccvcccocces cute 
Great Western ..............50% 
Kearney & Foot.............60% 
TRGOEEE cc ccccccccceccceessOOw 
Nicholaon .......cceeceeee++-50% 
Simomds 2... ccc eeecccseee + CO 


Geo. W. Diener Mfg. Ce. 
ms * Gasoline Torch, 1 
a oveediveadheonsebec 
No. 9250, Kerosene, 
Gasoline Torch, 1 xt. 


No. 10 Tinner’s Furn. 
Square tank, 1 gal..... 11 36 


No. 15 Tinner’s 
Round tank, 


Ba. 
$618 


Fura. 
1 gal..... 10 76 
No. 21 Gas Soldering Fur- 
nace 


i Automatic Gas 


No. 
Soldering Furnace .... 10 6@ 


GALVANIZED WARE 
Pails (Galv. after made), 
BOGE. 206560 cccnseseunes cs: 
Lh ~4 (Galv. aftey made). 


6 76 
= B-cccveccccecccccvscs Ome 


GLASS 
Single Strength, A, all 
brackets ........... epiesiane 86% 


Single ~ eng B, all 
Drackets ..cccsc cece cece ee BTR 


age Be Strength, A, all 


PUT eerTeeeTeeeeers |b 
Double Strength, B, _ 
brackets ....-+..++++++ +++.87% 

HANGERS 


Conductor Pipe 


Milcor Perfection VWire.....26% 
Milcor Triplex Wire.......10% 
Eaves 


Milcor Steel (galv. after 
forming) from List......50% 


Milcor Selfliock B. T. Wire, 


RMR. C5 ck hen keh ceeawus 10% 
HOOKS 
Conductor 
“Direct Drive’ Wro 
Iron for wood or Disk..15% 


“Front-Rank,” Automatic 
In single lots..............50% 
In lots of 10 or more... .50-5% 
In lots of 25 or more...60-10% 
Vapor pans, etc., each.....60% 


LIFTERS 
Stove Cover 
Coppered ........per gro. $6 00 


Alaska ..........per gro. 4 %% 


MALLETS 
secceces por doz. $3 36 


Tinners 
Hickory 


Galvanized steel mitres 


28 Ga. 
26 Ga. 


NAILS 
Cut Steel, base ...........-$4 0@ 


Wire 
COMMON ...ccecscsscceces GS UC 
Cement Coated ........-. 8 14 


(Continued on page 154) 
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Inspecting 
INLAND 
Copperdttoy 


STEEL Careful inspection of the surface of every sheet that leaves the 
SHEETS plant is one of the safeguards which assures users the perfectly ‘t,t 
finished and uniform sheets which bear the Inland Trademark. } 


INLAND “is; STEEL 
SHEETS 









| Scientific research, cooperation with sheet steel | 
users, and rigid inspection enable Inland to employ + 

its experience and control of production to bring 
the highest degree of satisfaction to its customers. rH 
Coordination of customers’ needs with mill facili- Fi : 
ties enables us to secure the proper treatment for “i 
every order. We know that the ultimate service the Hee 





sheet is to render i§ the determining factor when 
chemistry, annealing, pickling, cold rolling and eee 
other features are specified. In addition to inspec- | 
tion by sight, the inspectors make careful tests.of iH 
chemical and physical properties of the steel. Only 
7 satisfactory sheets are shipped. The result is a 
INLAND workable sheet, suitable to your needs, Send for INLAND 


Copprrlllloy. our booklet. Copperiloy, 


STEEL STEEL | 


Contributing Member Sheet Steel Trade Extension Committee. 




























sity INLAND STEEL COMPANY {72 | 
Offsees Chicago Heights 
Milwoukes 08 South Dearborn Street Bodigag Harboe 
St. Louis Milwaukee 


Wisconsin 





Chicago 








ain 
SHEETS BARS PLATES SHAPES RAILS TRACK ACCESSORIES RIVETS BILLETS | 























Jiention AMERICAN ARTISAN in your reply—Thank you! 
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Markets--Continued from Page 152 


PASTE 


Asbestos Dry Paste: » 


200-lb. barrel ...%... 
100-Ib. barrel ../ 


6-Ib. ba ag @eeeeeeeeeree 
2%-lb. cartons .,...... 25 





POKERS, FURNACE 


GOs Sik cctv vecisicceneeen 


POKERS, STOVE 


Nickel Plated, coil handles, 
POP. GOB... vccrsencocccssvers... 2:50 
W’r’t Steel, str’t or bent, 
DOF. GOB. cpovaceripevigne Qeiae 


PIPE 
Conductor 
Cor, Rd., Plain Rd., er Sq. 


Galvanized 


oe and nested (all 

es) corcccccccs ce tit h% 
crat and not nested 

(all gauges) coceseces tbo8BK% 


Furnace Pipe 


Double west Pipe and 

Fittings ............50&10% 
Single Wali Pipe, Round 

Galvanized Pipe ....50&10% 
Galvanized and Tin t- 

CIMGS woe cece cence e+ 50 & 10H 


Lead 
Per 100 lbs. ..........+-$12 60 
Stove Pipe 
“Milcor” “Titelock” Uniferm Blue 
Stove 
28 gauge, 6&6 inch U. C. 
n heccstscvceboons 18 OO 
sede . 6 inch U. C. 


tip tcp 12 60 
28. —* 7 inch U. 


eo: megeasagee asec. 14 00 
a a 

he e@eeevereeeaeteeevene 10 26 

og » 6 inch 


U. 
- ae gnz ence ssecay 11 @0 
2, nc % 
— Pacctuncbsccccce 26 OO 
T-Joint Made up 
6-inch, 28 ga....per fom. § 38 40 


All ‘ 
No. 11, all styles occees ses e80% 


PULLEYS 
Furnace epeesental doz. $0 +e 


Furnace Screw "(enameled)" 
pues .o0c0eee's.o6 9 oC 16 


PUTTY 
a Eg Putty, 100-lb. 


cccccccccccccccscesces Ge SO 


Malleable " Damper......10% 


REDUCERS—Oval Stove Pipe 


Per Doz. 
1—6, 28-gauge, 1 dos. in 
CBFTOM ceccccccsccecceccesGe OO 
e 


REGISTERS AND BORDERS 


Baseboard, Floor and Wall 


Cast Iron tT etch 
Steel and Semi-Steci .... Si 
Baseboard, 1 piece voee lll i -2 
Baseboard, 2 piece .....+..83 
Wall occecceste 
Adjustable Ceiling ‘Ventilators % 


POCO HOE HEHEHE HHO EEE 





Register Faces—Cast and Steel 


Japanned, Bronzed and 
Plated, 4x6 to 14x14......388%% 
Large Register F ast, 
14x14 to 38x42 ............50% 
Large Register Faces—Steel, 
14x14 to 88x42 ........+++-60% 


Ventilating Register 


Per ye ee T TEP T TEL S . 
Small, per pair .. ° 30 
Large, DOF - DAIF -vccvcccrace 60 





RIDGE ROLL 


Galv., Plain Ridge Roll, 
b’dld cccccsccccesccecs FOTkO OR 


Galv., Plain Ridge Roll 
CPACOR coccccccccseseses storks 


SCREWS 
Sheet Metal 


%x%, per gross ......§0 58 
No. 10, %x3/16, per gross 68 
No. 14, %x%, per gross... 8&8 


& MACHINISTS’ 
VINING. och cdovcvevccovisccee- OO 


Lennox Throatless 
| errr rrr errr | 


Shear blades .......00++++ 10% 
(ft. 0. b. Marshalitowa, Iewa) 


SHIELDS, ADJUSTABLE 
BADIATORB 


No. 1 “Gem” 11” to 17”....30% 
No. 2 “Gem” 14” to. 24”....30% 
No. 8 “Gem” 35” to 65”....80% 


Galv. 28 Gauge, Plain or cor- 
rugated round flat crimp. .60% 

26 gauge round flat crimp. .45% 

24 gauge round flat crimp. .15% 


Clover Leaf ...........40 & 10% 
National .........00025.40 & 10% 
Milcor 


Ovens eveeendcdecsccscoeeet 


Steel and Irom ......++++0+0.Net 
(Add for bluing $3 per dez. net) 
MIRKO wccccccccccccccccccccce ct 
Try and Bevel .............Met 
Try and Mitre .........+++.Net 


Fox's ...cscceeees Por doz. $6 00 
Winterbettom’s .......+000++-10% 


STOPPERS, FLUE 


Common ..........per dos. $1 10 
Gem, No. 1 ........per doz. 1 10 
Gem, flat, Ne. 3....per doz. 1 6@ 


VENTILATORS 


Standard ......-.++0+++830 to 40% 


Black annealed wire, Ne. 9, 

per 100 Ibs. .......c0e0 0 $8 80 
Galvanized barb wire, per 

100 Ibs. 
Cattle Wire—galvanized catch 

weight spool, per 100 Ibs.. 3 80 
Galvanized Plain Wire, Ne. 

9, per 100 Ibs. .......... 3 36 
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For Any 
Metal Work 
the 
KESTER 
Corps 
is Ready 


OO bad, but true . . . that parts to be 
soldered are not always new. 
But what difference is that to a KESTER 
Flux-core Solder? None at all! 
That is when the KESTER Corps of Flux- 
core Solders is best. The flux, contained 
within the solder itself, flows out just be- 
fore the solder melts. 
And that’s why the combination of flux and 
solder is ideal. Merely “a touch of heat 
and the job is done.” 
Write for full information about KESTER 
SOLDERS with any of the following 
fluxes: Acid, Rosin and Paste. 


KESTER SOLDER COMPANY 


Formerly Chicago Solder Co. Established 1899 
4241 ER ‘SOTT 


KESTES ER SO —— 











FEOLUS 
FOR HOMES 


The home should be prop- 
erly ventilated—few of them 
are. Here is a sales oppor- 
tunity often overlooked by 
the average Sheet Metal 
Worker, but one which offers 
a lucrative business to those 
who take advantage of it. 


FEolus-Dickinson 
Vent Makers Since 1888 


SPECIFY ABGEANS © 2008-0 Seat Leis Arcane 
VENTILATORS Phone: Lateveths 1862-1863 





The 12-Cylinder Ventilator 
Used in Every State 
in the Siclons 











-B.B.- LINE OF SHEET METAL 
SUPPLIES 


B.B. CONDUCTOR HOOKS anp GUTTER HANGERS 

**SHUR-LOCK"’ CONDUCTOR PIPE 

OCTAGON AND POLYGON CONDUCTOR PIPE 

‘““E-Z FIT’? EAVES TROUGH 

**QUAKER CITY" MITRES, ENDS, CAPS AND 
OUTLETS 

EAVE TROUGH STRAP AND ROD HANGERS 

ORNAMENTAL CONDUCTOR STRAPS AND ENDS 


YOUR JOBBER CARRIES THEM IN 
STOCK FOR PROMPT SHIPMENT 


Manufactured by 


BERGER BROS. CO. 


229 to 237 ARCH STREET PHILADELPHIA . 

















Plain Round 


NEVER MADE WITHOUT THIS 


—EBicchnam— 





Quality and ek Mak Made ’em Famous 


Made of one piece of heavy gauge material, 

in all styles and angles from 10 to 90 

degrees, of 24, 26, 28 ga. ternes, then 
galvanized after formation. 


DIECKMANN 
Elbows and Shoes 


are the standard of the market 
and always give satisfaction 


Send for new catalogue 26 showing complete line 


The Ferdinand Dieckmann Co. 


P. O. Station B, Cincinnati, O. 





Not made lighter than 
28 ga. or 16 oz. copper 











Say you saw it in AMERICAN ARTISAN—Thank you! 
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BUYERS’ DIRECTORY 











Air Cleaners. 
Meyer & Bro. Co., F., Peoria, Ill. 


Asbestos Paper. 
Sall-Mountain Co., Chicago, IIl. 


Asbestos Liquid. 
Mfg. Co., 
Des Moines, 
Ball Joints. 


Alfred C. Goethal Co., 
Milwaukee, Wis. 


B. & F. 
Iowa 


Benches—Steel. 


Maplewood Machinery Co., 
Chicago, Ill. 


Blast Gates. 


Alfred C. Goethal Co., 
Milwaukee, Wis. 


Blow Pipe Fittings. 


Alfred C. Goethal Co., 
Milwaukee. Wis. 


Bolts—Stove. 


The Kirk-Latty Co. 
Cleveland, Ohio 

Lamson & Sessions Co., 
Cleveland, Ohio 

Ryerson & Son, Inc., Jos. 


o., N. Y., St. L.. Det., Cleve. 


Brakes—Bending. 
Dreis & Krump Mfg. Co., 
Chicago, Ill. 
Ryerson & Son., Inc., Jos. 


Chge., N. Y., St. L., Det., Cleve. 
Brakes—Cornice. 
Dreis & Krump Mfg. Co., 
Chicago, Ill. 


Brass and Copper. 


American Brass Co., 
Waterbury, Conn. 
Copper & Brass Research As- 
sociation, New York 


Cans—Garbage. 


Osborn Co., The J. M. & L. 
Cleveland, “Shio 


Castings—Malleable. 
Fanner Mfg. Co., Cleveland, Ohio 


Ceilings—Metal. 

Eller Manufacturing Co., 
Canton, Ohio 

Milwaukee Corrugating Co. 
Mil., Ch’go, La Crosse, Kan. City 


Chaplets. 
Fanner Mfg. Co., Cleveland, Ohio 


Chimney Tops. 
Standard Ventilator Co., 
Lewisburg, Pa. 


Cleaners—Vacuum. 
Brillion Furnace Co., Brillion, Wis. 
Gottschalk Heating Co. 

Covington, Ky. 
National Super Service Co., 
Toledo, Ohio 


Copper. 
American Brass Co., 
Waterbury, Conn. 
Copper & Brass Research As- 


sociation, New York 
Cornices. 
Eller Manufacturing Co., 
Canton, Ohio 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Cut-offs—Rain Water. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Dampers—Quadrants—Accessories. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Parker-Kalon Corp., 
New York, N. Y. 


Damper Regulators. 
National Regulator Co., 


Chicago, Il. 
H. M. Sheer Co. Quincy, Ill. 


Dies—Punch & Press. 


La Salle Machine Works, 
Chicago, Il!. 


Diffuser—Air Duct. 
Aeolus-Dickinson Co., Chicago, IIl. 


ce age = . 


Lupton’s Sons Co., 
Sahedelphia, Pa. 


Drive Screws—Hardened Metallic. 


Parker-Kalon Corp. 
200 Varick’ St., New York 


Eaves Trough. 
Barnes Metal Products Co., 


Chicago, Ill. 
Berger Bros. Co., 
Philadelphia, Pa. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 


Elbows and Shoes—Conductor. 
Barnes Metal Products Co. 


Chic: cago, Ill. 
Dieckmann Co., Ferdinand, 
— Ohio 


Lupton’s Sons Co., Dav 
Sriiadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Wood Faces—Warm Air. 


Auer Register Co., Cleveland, Ohio 
American Wood Register Co., 
Plymouth, Ind. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Fittings—Conductor. 


Barnes Metal Products Co., 
hicago, Ill. 
Milwaukee Corrugating Co. 
Mil., Ch’go, La Crosse, Kan. City 


Flanges. 


Chicago Metal Mfg. Co., 
Chicago, Ill. 


Fittings—Steel Pipe. 


Chicago Metal Mfg. Co., 
Chicago, Ill. 


Flue Thimbles. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 





Furnace Cement—Asbest 
Connors Paint Mfg. Co.. Wm., 
Troy, N. Y. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Furnace Cement—Liquid. 


Technical Products Co., 
Pittsburgh, Pa. 


Furnace Cleaners—Suction. 


Brillion Furnace Co., Brillion, Wis. 
Gottschalk Heating Co., 
Covington, Ky. 
National Super Service Co., 
Toledo, Ohio 


Furnace Fans. 
A-C Mfg. Co., Pontiac, Ill. 
Canton Furnace & Mfg. Co., 


Canton, Ohio 
A. H. Robinson Co., 
Massillon, Ohio 
Warm Air Furnace Fan Co. 
The, Cleveland, Ohio 


Furnace Fuse. 


National Regulator Co., 
Chicago, Ill, 


Furnace Regulators. 
National Regulator Co., 


Chicago, Ill. 
H. M. Sheer Co., Quincy, Ill. 


Furnace Rings. 
Forest City-Walworth Run 
Foundries Co., Cleveland, Ohio 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Furnaces—Warm Air. 
Agricola Furnace Co., 
Gadsden, Ala. 
American Furnace Co., 
St. Louis, Mo. 
Brillion Furnace Co., Brillion, Wis. 
Canton Furnace & Mfg. Co., 


Canton, Ohio 
Colburn Heater Co., Chicago, IIl. 
Emrich Co., C., Columbus, Ohio 


Farris Furnace Co., 
Springfield, Ill. 
Floral City Heater Co., 
Monroe, Mich. 
Forest City-Walworth Run Fdy., 
Cleveland, Ohio 
Fox Furnace Co., Elyria, Ohio 
Hall-Neal Furnace Co., 
Indianapolis, Ind. 
Henry Furnace & Fdy. Co., 
Cleveland, Ohio 
Hess-Snyder Co., Massillon, Ohio 
Homer Furnace Co., 
Coldwater, Mich. 
Lennox Furnace Co., 
Marshalltown, Ia.; Syracuse, N. Y. 
Magirl Foundry & Furnace Co., 
P. Bloomington, Ill. 
May Fiebeger Furnace Co., 
Newark, Ohio 
Marshall Furnace Co., 
Marshall, Mich. 
Meyer Furnace Co., The, Peoria, Ill. 
Midland Furance Co. RB on 
‘olum io 
Mt. Vernon Furnace & : Mtg. C Co., 
t. Vernon, Til, 
Premier Warm Air Heater Co., 
wagiac, Mich. 
Richardson & Boynton ‘Co. — 
ew Yor - 
Robinson Co., A. H., * 
seettan, Ohio 
Success Heater an by 


8s Moines, Ia. 
XXth Century Heating & Venti- 
lating Co. Akron, Ohio 


Waterman- “Waterbury Co, 
nnea lis, Minn. 
Western Steel Produete. Co., 


Duluth, "Minn. 
Wise Furnace Co., Akron, Ohio 


ae 
Lupton’s Sons Co., Davi 
Priladeiphia, Pa, 


Grilles. 


Auer Register Co., Cleveland, Ohio 
Harrington & King kobe ge 


Co., Chicago, 
Hart & Cooley Co., 
New Britain, Conn, 
Tuttle & Bailey Mfg. Co., 
Chicago, Il. 


Grilles—Stove Front. 


Tuttle & Bailey Mfg. Co. 
Chicago, Til. 


Guards—Machine and Belt. 
ay gaa & King Perforating 
hicago, Ill. 
Wartuemen Duffke Co., 
Milwaukee, Wis. 


Handles—Boiler 
Berger Bros. Co., Philadelphia, Pa. 


Handles-—Soldering Iron. 
Hyrd Mfg. Co., New York. N. Y. 


Hangers—Eaves Trough. 
Berger Co., L. D., Philadelphia, Pa. 
Horan Stay Hanger Co., 

Louisville, Ky. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating 
Mil., Ch’go, La Crosse, San City 


Heat Regulation Systems. 
National Regulator Co., 


Chicago, Ill. 

H. M. Sheer Co., Quincy, Ill. 
Heaters—Cabinet 

Fox Furnace Co., Elyria, Ohio 


Waterman-Waterbury Co., 
Minneapolis, Minn, 


Heaters—Combination Hot Water. 
Alamo Heater Co., Chicago, Ill. 


Heaters—Domestic Hot Water. 
Alamo Heater Co., Chicago, Ill, 


Heaters—School Room. 
Floral City Heater Co., 
Monroe, Mich 
Meyer Furnace Co., The, 
Peoria, Ii. 
Waterman-Waterbury Co., 
Minneapolis, Minn 


Hotels. 


Fort Shelby Hotel, 
Detroit, Mich. 


Humidifiers. 
Meyer & Bro. Co., F., Peoria, Ik 


Lath—Expanding Metal. 
a et: Corrugating Co., 
, Ch’go, La Crosse, Kan. City 


Machines—Crimping. 


Bertsch & Co. 
Cambridge City, Ind. 


Machinery—Culvert. 


Bertsch & Co., 
Cambridge City, Ind. 


Machines—Tinsmith’s. 
Bertsch & Co., 
Cee City, Ind. 
Dreis & Krump Mfg. Co. 
Chi cago, Til. 


Interstate Machinery Co., 
Chicago, Ill. 
La Salle Machine Works, 
Chicago, Ill. 
Maplewood Machinery Co., 
Chicago, Il). 
_ Marshalltown Mfg. Co. 
Ma rahalitown, lows 
Osborn Co., The J. M. & L. A. 
Cleveland, Ohio 
Peck, Stow & Wilcox 
Conn. 


Southington, 
Ryerson & mem, Inc., Jos. T., 

, St. Gi Det., Cleve. 
Ce, New York, N. Y. 


Chgo., N. Y. 
Hyro Mfg. 
Metals—Perforated. 
Harrington & King Perforating 
Co., Chi 


cago, Tl 
Nortmann-Duffke Co., 
Milwaukee, Wis.. 


Miters. 
Friedley- -Voshardt Co., 
Chicago, Il. 
ting Co., 


Milwaukee Corru 
Mil., Trosse, Kah. City 


Ch’go, La 
Miters—Eaves Trough. 
Barnes Metal Products Co., 


renee. Ill. 
Lupton’s Sons Co., Dav 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Nails—Hardened Masonry. 


Parker-Kalon Corp., 
New York, N. Y. 


Oil Burners. 


Mclivaine Burner Corp., 
Evanston, Ill 

Northern Oil Burner Co., 
Minneapolis, Minn 


Preferred Oil Burners, Inc., 
Peoria, Ill. 


Ornamentse—Sheet Metal. 
Friedley-Voshardt Co., 


Seeenae. In 
Gerock Bros. Mfg. oe 
t. Louis, Me. 
Milwaukee Corrnaniian Co., 
Mil., Ch’go, La Crosse, Kan. City 


Paint. 


Connors Paint Mfg. Co., Wm., 
Troy, N. Y.- 


Patterns—Furnace and Stove. 
Cleveland Goatings, 2 Pattern Co., 


eveland, Obie 
Quincy Pattern Co., Quincy, Ill. 
edder Pattern Works, 


Troy, N. Y. 
(Continued on page 158) 
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Rotable Ventilator 
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Now made of Armco Iron 














i) This favorite cone-shaped ventila- ) \ a Genuine Tin- ‘ 
IeTRADE lem tor is now improved in several im- ~{- f “ 
WA ") ] portant points. ners Fire Pots 
x ineiz05J # The weight of the ventilator body : ' 
." is now carried on a concave thrust % ) bearing the trade name “Torrid” ait 
, F. hearing’ nested in the apex of the nnn ee are made by Diener. None others baal 
- ; - are genuine. Be sure the Furnace 
conical body. This bearing turns you buy has our name on the 
upon the pivot point of the station- “ZZ ) tank. 
ary center spindle. iA | 
ae bronze Sade angered are now made ty GEO. W. DI ENER 
non-corrosive bron f 
so sd ny tenny ts sree shes a ee piggy MFG. CO., CHICAGO 
rotati CHICA i 
There are other new features. Write toda pier ne catalog and price list. i a Ls eee ~~, ys ee pea oa : 


STANDARD VENTILATOR CO., Lewisburg, Pa. 


REBUILT BRAKES 


D 
AN 


TINNERS TOOLS 


WRITE FOR PRICE LIST 17 














CSc oe 
proved Models of Soldering Furnaces 


ou 


Have a seon the improved 
models The test line of 


as at ieee re the 
were heard of. It + gg ey © oldest, 
the recognised standard Solder- 


ing Furnace today. 


Look these models over Each eads 
sis class. Line them up and take 


Ls mA a 
r ‘ 
Ae pe sae 





yak 


MAPLEWOOD MACHINERY CO. eel 
2638 FULLERTON AVE. CHICAGO FURNACE CO. 





No. 3 Gem with P Department A COLUMBDS. 0. 
MT es 


CHICAGO STEEL SLITTING SHEAR | pm | 


LIGHT—POWERFUL if 
DURABLE 1 i 
Capacity 10 gauge sheets : f : 
Any Length or Width | 
Flat Bars 3/16x2” LEE 
Weight 22 pounds Bia: 
Price $15.00 Net pi 


; All Sizes and Shapes of Holes 
h 
re ee In Steel, Zinc, Brass, Copper, Tinplate, etc. bi 
pote. of prune ene a —_ A For All Screening, Ventilating and Draining 
te) 0' 
ble high grade sh de. Equal to EVERYTHING IN PERFORATING METAL 
thir shbare scliing at over twice the price. ORDER YOURS TODAY. 


DREIS & KRUMP MFG. CO., 7404 Loomis St., Chicago Int HARRINGTON & KING Hedin ree © 


























7 H* 5649 FILLMORE >T.-CH 











TREADLE SHEAR 


This TREADLE GAP SHEAR is ' ‘ 
made in all standard sizes for No. 

14 and lighter gauge sheets. With 

it, sheets can be squared, trimmed | 


or slit. MMEDIATE SHIPMENT FROM STOCK 


















We make a complete line of More than ae kinds of Pri ty ol “ne oo eae. at 
shears, punches and bending rolls, quali There i 
all sizes for hand or belt drive. special sheet ad every purpose. Also Bare, Angles, Rivet, Beles, Teele and Metal- i 
Write for Catalog “Ss.” orking Machinery. rite for Journal Stock 

BERTSCH & COMPANY Cambridge City, Ind. JdsePH T. RYERSON & SON x. 


Obicage Miwankee Jersey City Sesion Detrolt St. Levis Cincinaat! Cleveland Suffaie 




















VIKING SHEAR 
Compound LEVER Handle—Removable Blades 


A child can work them 


VIKING SHEAR CO., Erie, Pa. 











Send for catalog today 
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(Continued from page 156) 


Perforated Metals. 
Harrington & King Perforating 
Co Chicago, Ill. 


Nortmann- Duffke Co., 
Milwaukee, Wis. 


Pipe and Fittings—Furnace. 
Chicago Furnace Supply Co., 
Chicago, Til. 
Henry Furnace & Fdy. Co., 
Crerstand. Ohio 
Lamneck Co., W. E., 
Columbus, Ohio 


Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go. ee ae 7. City 
Osborn Co., The J. L. A., 
in nals aos § Ohio 


Pipe and Fittings—Stove. 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 

Mil., Ch’go, La Crosse, Kan. City 


Pipe—Conductor. 
Barnes Metal Products Co., 
Chicago, Ill. 
Berger Bros. Co., 
Philadelphia, Pa. 
Chicago Metal Mfg. Co., 
Chicago, Ill. 
Dieckmann Co., Ferdinand, 
Cincinnati, Ohio 
Friedley-Voshardt Co., 
Chicago, Til. 
Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
New Jersey Zinc Sales Co., The 
New York, N. Y. 


Presses. 


La Salle Machine Works. 
Chicago, Ill. 


Pipe Covering. 
Sall Mountain Co., Chicago, Ill. 


Punches. 
Bertsch & Co., 
Cambridge City, Ind. 
Interstate Machinery Co., 
Chicago, Iil. 
La Salle Machine Works, 
Chicago, Ill. 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Ryerson & Son., Inc. eet Jos 
Chgo, N. Y., St. + Dots Cleve. 


Punches—Combination Bench and 
Hand. 


Hyro Mfg. Co., New York, N. Y. 
Ryerson & Son. a Jos. T., 
Chgo, N. Y.. St. , Det., Cleve. 


Punches—Hand. 


Hyro Mfg. Co., New ay N. Y. 
Ryerson 4 Son, Inc.. Jos. 


Chgo., N. Y., St. a Dot ‘Cleve. 
Putty—Stove. 
Connors Paint Mfg. Co., Wm.. 


Troy, N. Y. 


Radiator Cabinets. 


The Hart & Cooley Mfg. Co., 
New Britain, Conn. 
Tuttle & Bailey Mfg. Co., 
Chicago, Til. 


Radiators—Shields. 
Beh & Co.. Inc., New York, N. Y. 
Hall-Neal Furnace Co., 
Indianapolis, Ind. 


Shields. 
Beh & Co., Inc., New York, N. Y. 
Hall-Neal Furnace Co., 
Indianapolis, Ind. 


Registers—Warm Air. 
Auer Register Co., Cleveland, Ohio 
Forest City-Walworth Run 
Foundries Co., Cleveland, Ohio 
Hart & Cooley Co., 
New Britain, Conn. 
Henry Furnace & Fdy. Co., 
Cleveland, Ohio 
Independent Register & Mfg. Co., 
Cleveland, Ohio 
Lamneck & Co., W. E., 
Columbus, Ohio 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go. La Crosse, Kan. City 
Tuttle & Bailey Mfg. Co., 
Chicago, Iil. 


Registers—Wood. 
American Wood Register Co., 
Plymouth, Ind. 
Auer Register Co., Cleveland, Ohio 
Milwaukee Corrugating Co. 
Mil., Ch’go, La Crosse, Kan. City 


Regulators—Heat. 


National Regulator Co., 
Chicago, Il. 


H. M. Sheer Co., Chicago, Ill. 
Ridging. 
Armco Distributors Ass’n 
America. Middl aed Ohio 


Lupton’s Sons Co., David, 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 

, Ch’go, LaCrosse, Kan. City 


Rivets—Steve. 
The Kirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co., 
Cleveland, Ohio 
Ryerson 4 3 ey Ge - 
h'go, N. Y¥., St. L., Det., Cleve. 


Rods—Stove. 
The Kirk-Latty Co., 
Cleveland, Ohio 
Lamson & Sessions Co., 
Cleveland, Ohio 


Rolls—Forming. 
Bertsch & Co., 
Cambridge City, Ind. 


Roofing Cement. 


Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 


Roofing Tile—Clay and Shale. 
B. Mifflin Hood Co., Daisy, Tenn. 


Roof—Flashing. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Roofing—Iron and Steel. 
Armeo Distributors Ass’n of 
America, Middletown, Ohio 
Central Allcy Steel Corp., 
Massillon, Ohio 
Tnland Steel Co., Chicago, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 
Osborn Co., The J. M. Bi: ies 
eb Ohio 
Ryerson * Sons, aE Jos. T., 
Chgo., N. Y., St. , Det., Cleve, 


Roofing—Tin. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Taylor Co., N. G., 
Philadelphia, Pa. 


Roofing—Zinc. 
New Jersey Zinc Sales Co., The, 
New York, N. Y. 
Rubbish Burners. 
Hart & Cooley Co., 
New Britain, Conn. 


Schools—Sheet Metal Pattern 
Drafting. 


St. Louis Technical Institute, 
St. Louis, Mo. 


Schools—Warm Air Heating. 


St. Louis Technical Institute, 
St. Louis, Mo. 


Screws—Hardened Metallic Drive. 


Milwaukee Corrugating Co., 

h’go. La Crosse, Kan. City 
Parker- Kalon Corp. 

200 Varick’ St.. New York 


Serews—Hardened Self-Tapping, 
Sheet Metal. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Cresse, Kan. City 
Parker-Kalon Corp 
200 Varick’ St., New York 


Screens—Perforated Metal. 


Harrington & King Perfdétating 
Co., Chicago, IIl. 


Shears—Hand and Power. 
Interstate Machinery Co., 
Chicago, Il. 
Marshalltown Mfg. Co., 

Marshalitown, Iowa 

Peck, Stow & Wilcox Co., 
Southington, Conn. 
— & Son, Mes, 2c Jos. T., 
N. be Det., Cleve. 
Erie, Pa. 


Viking’ Shear Co. eo 


Sheet a Screws—Hardened, 
Self-Tapping. 
Parker-Kalon Corp., 


200 Varick 'st., New York 


Sheetse—Black and po. a 
arate Distributors Ass’n 
erica, Middl vs beg Ohio 
Central Alloy oe. Corp., 
assillon, Ohio 
Inland Steel Co., Chicago, Ill 
Milwaukee Corrugating Co., 
Mil., Ch’go, ae Kan. City 
Osborn Co., The J. 
Cleveland, Ohio 
Ryerson 1 Son, Inc., Jos. T., 
Ch’go, N. Y., St. iL; Det., Cleve. 
Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheets—lIron. 
Armco Distributors Ass’n of 
America, Middletown, Ohio 
Central Alloy Steel Corp., 
Massillon, Ohio 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse,” ae City 
Ryerson « a gee A be 
Chgo., N. Y., St. , Det., "Cleve. 


Sheets—Tin. 


Taylor Co., N. & G., 
Philadelphia, Pa. 


Sheets—Zinc. 
New Jersey Zine Sales Co.; The, 
New York, N. Y 


Shingles and Tiles—Metal. 


Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan, City 


Sifters—Ash. 


Diener Mfg. Co., G. W 
Chicago, Til. 


Sky Lights. 

Lupton’s Sons Co., Davi 
Piiiadel; Ente Pa. 

Milwaukee Corrugating 
Mil., Ch’go, La Crosse, en. City 


Snips 
Peck, Stow & Wilcox Co., 
ge =e Conn. 
Ryerson o _ Inc., Jos. 
Chgo., N. Y., St. L., Det.. "Cleve. 


Stanier Solder Co., Chicago, Ill. 
Milwaukee Corrugating Co., 
Mil., Ch’go, La Crosse, Kan. City 


Soldering Furnaces. 
Burgess Soldering Furnace Co., 
ee Ohio 
Diener Mfg. Co., G. W 
Chicago, In, 


Ryerson & Son, Inc., Jos. T., 
Chgo., N. Y L.. Det., Cleve. 


jes. 
Kester Solder Co., Chicago, Ill. 


Specialties—Hardware. 


Diener Mfg. Co., G. W.. 
Chicago, Ill. 


Stars—Hard Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Statuary. 


Friedley-Voshardt Co., 
Chicago, Ill. 

Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Steel Pipe—Welded. 


Chicago Metal Mfg. Co., 
Chicago, III. 


Stove Pipe Reducers. 


Milwaukee Corrugating Co. 
Mil., Ch’go, La Crosse, Kan. City 


Tinplate. 


Mpsouies Co: ng Co., 
, Ch’go rn tee, Kan. City 
oles Con “rhe IM. &L. A. 
Yeoman Ohio 
Taylor Co., N. &G 


Philadelphia, Pa. 


Tools—Tinsmith’s. 
Bertsch & Co., 
Cambridge City, Ind. 
Dries & Krump Mfg. Co. 


Chicago, Til. 
Hyro Mfg. Co., New York, N. Y. 
Interstate Machinery Co., 
Chicago, Il. 
Maplewood Machinery Co., 


OS 6s mer Ill. 
Osborn Co., The J. 


& L.A., 
Cleveland: Ohio 
Peck, Stow & Wilcox Co., 
Southington, Conn. 
Ryerson & Son, Inc., Jos. T., 
Chgo., N. Y., St. L., Det., Cleve. 
Viking Shear Co., Erie, Pa. 


Torches. 


Burgess Soldering Furnace Co., 
Columbus, Ohio 
Diener Mfg. Co., G. W., 
Chicago, In. 
Kyerson & Son, Inc., Jos. T., 
Chgo., N. Y., St. Hla Det Cleve. 


a en 


American Zinc ow 
New York, N. Y 
Copper & Brass Research As- 


Committee, Pittsburgh, Pa. 


Fanner Mfg. Co., Cleveland, Ohio 


Vacuum Cleaner—Furnace. 


Brillion Furnace Co., Brillion, Wis. 
Gottschalk Heating "Co. 


Covington, Ky 
National Super Service Co., 
Toledo, Ohio 
Ventilators. 


Aeolus Dickinson Co., Chicago, I!!. 
Akrat Ventilators, Inc., 


Chicago, I!!. 
Arex Compe, - Chicago, 1!!! 
Berger Bros. 
*“pniladelphia, Pa 
Friedley-Voshardt 
Chicago, Tl 
Kernchen Co., Chicago, !!! 


Lupton’s Sons Co., David, 
Phidadel hia, Pa 
Milwaukee > ag py em 
Mil., Ch’go, La Crosse, a Cit: 
Standard Ventilator Co., 
Lewisburg, Pa 


Ventilators—Ceiling. 
Hart & Cooley Co., 
New Britain, Con: 
Henry Furnace & Fady. Co., 
Cleveland, Oh! 


ee 


Lupton’s Sons Co.. Davi 
Philadelphia, Pa 


Zine. 
American Zinc Institute, 
se New York, N. Y 
New Jersey Zinc Co., The. 
New York. N. 





Say you saw it in AMBRICAN ARTISAN—Thank you! 
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WANTS AND SALES 


Yearly subscribers to the 
AMERICAN ARTISAN may in- 
sert advertisements of not more 
than fifty words in our Want and 
Sales Columns WITHOUT 
CHARGE. 

Such advertisements, however, 
must be limited to help or situa- 
tion wanted, tools or equipment 
for sale, to exchange or to buy, 
business for sale or location de- 
sired and must reach our office 
by Thursday of the week of pub- 
lication. This privilege is not ex- 
tended to manufacturers or job- 
bers—or those making a business 
of buying and selling used’ ma- 
chines—employment agencies and 
brokers. 

When sending advertisement 
state whether your name or blind 
number is to be used. 











BUSINESS CHANCES 





Lightning Rods—Dealers who are sell- 
ing ining, Protection will make 
money ting to us for our iatest 
Factory to Dealer Prices. We emp! no 

. 

per and 

ures are endorsed by the Nationa! 
Board of Fire Underwriters and hundreds 
of dealers. Write today for samples and 


prices. L. K. Diddi . 
pela. Wis. die Company, Marsh 





* 





For Sale—Plumbing, Heating and Sheet 
Metal Shop, established 25 years in one 
of the best towns of 1,000 population in 
N. E. Nebraska, doing a nice business, 
good territory, good prospects. Will sell 
stock and tools and building if wanted. 
Pri right. Am obliged to sell on ac- 
count of failing health. Building is of 
concrete construction, full basement, hot 
water heat, 25x50. A good chance for a 
good man. Address Y-499, AMBRICAN 
ARTISAN, 139 North Clark Street, Chi- 
cago, Illinois. 





For Sale—Well equipped sheet metal 
and furnace business in good progressive 
city in Southern Illinois. Good chance for 
young man to get a well established busi- 


ness. Will sell on account of old age and ~ 


sickness. For information write or call 
Mt. Vernon Sheet Metal Works, 111 North 
Eleventh Street, Mt. Vernon, Illinois. 
Phone 426-W. Z-499 





Wanted to Buy—Sheet metal shop ‘n 
Chieago or vicinity. Must stand investi-- 
gation. Give all necessary information. 
Will consider partnership in Y me oing 
shop. Gentile. Address E-500, AMER- 
ICAN ARTISAN, 139 N. Clark St., Chi- 
cago, IL 4 





For. Sale—Plumbing and heati sup- 
plies—new. Reduc prices. Write for 
list and prices. Address D-500, AMERI- 
CAN oRTnen, 139 N. Clark St., Chi- 
cago, : 





For Sale—On account of ill health, a 
good sheet metal shop in Chicago, situ- 
ated in near north side, center business 
district. Established over 30 years. Will 
sell cheap. Address C-500, AMERICAN 
ARTISAN, 139 N. Clark St., Chicago. II. 





For Sale—On account of death, hard- 
ware store located at 504 Western Ave., 
Blue Island, Ill.. Store phone B. I. 2261— 
Residence 1829. Address O-500, AMERI- 
CAN — 139 N. Clark St., Chi- 
cago, Tl. 











































































AMERICAN ARTISAN 
BUSINESS CHANCES 


$350.00 cash and $15.00 a month will 
buy an $1,800 sheet metal business, in- 
cluding building and lot, in town of 2,000. 
Fully equipped to do all kinds of tin work 
and roofing. Address A-501, AMERICAN 
ARTISAN, 139 N. Clark St., Chicago, Il. 











Wanted to Buy—Good sheet metal shop 
in Kansas or Oklahoma. I will also con- 
sider a partner. Address A-500, AMERI- 
CAN ARTISAN, 139 N. Clark St., Chi- 
eago, Ill. 


SITUATION WANTED 


Man with twenty years of experience 
in all branches of sheet metal work, 
specializing in ventilation, desires posi- 
tion with firm where there is a future. 
Will gladly furnish references as to my 
ability and workmanship. Capable of 
taxing charge of any sized job and com- 
pleting same according to specifications. 
Prefer the larger class of work. At pres— 
ent employed, but wish to make a change. 
Address B-501, AMERICAN ARTISAN, 
139 N. Clark St., Chicago, Il. 














Position wanted in sheet metal shop 
by young man just finishing Industrial 
Educational course at University of Wis— 
consin. Retail shop preferred. Several 
summers’ experience in tin shop and out- 
side work and in hardware es. Start- 
ing wages no object, provided advance- 
ment will be made according to merits 
of work. Address Chas. E. Pence, 28 
East Gilman St., Madison, Wis. R-500 





Attention, Heating and Ventilating 
Contractors—If you are looking for a 
man to take charge of your ventilating 
work, answer this ad. I'am in a posi- 
tion to start at any time and any place. 
Do estimating, superintending and in- 
stalling. Can furnish best of reference. 
Address W-500, AMERICAN ARTISAN, 
139 N. Clark St., Chicago, Il. 





Situation Wanted — By sheet metal 
worker and furnace installer. Do plumb- 
ing. Twenty years’ experience in jo¥ 
shop and factory doing eave, trough, gut-— 
ter, ~ roofing, ‘traveling “installer, and 
trouble shooting. Neat and fast work- 
man. Can come at once. Address X-499, 
care AMERICAN ARTISAN, 139 North 
Clark Street, Chicago, Illinois. 


Middle-aged sheet metal worker and 
furnace installer wants steady situation 
‘with reliable Hardware concern in Min— 
nesota “or Iowa county Seat town. Will 
work on peércentage or profit-sharing 
basis of desired. Address S-500, AMER- 
ICAN a 189 N. Clark St., Chi- 
cago, 








Position wanted as shop manager or 
factory superintendent by sheet metal 
man with 28 years of experience. Six 
youre managing own shop. Skilled in all 
ranches of the trade in handling. men 
and laying out of work. Address H-500, 
AMERICAN ARTISAN, 138 N. Clark St., 
Chicago, ll. 





Position wanted by first class plumber 
and sheet metal worker in New York 
state or northern Pennsylvania. Married, 
steady and sober. Will only consider 
year around work. Address K-500, 
AMERICAN ARTISAN, 139 N. Clark S&t., 
Chicago, Ill 





Situation Wanted—First class tinner, 
furnace man, and pattern cutter wants 
position. Also up on technical end. For 
further particulars write stating wages 
and hours with full particulars. ag 
W-499, care AMERICAN ARTISAN, 139 
North Clark Street, Chicago, Illinois. 





A-1 licensed plumber, tinner and heat- 
ing man wants position or will take good 
shop on commission. Ad@dress J-500, 
AMERICAN ARTISAN, 139 N. Clark St., 
Chicago, Ill. 





Position Wanted—Good sheet metal 
man and plumber wants good position. 
Married and can go to work at once. 
Will go anywhere. Address L. C. Hughes, 
Britt, Iowa. L-500 


159 


SITUATION WANTED 


Situation wanted by first-class sheet 
metal worker and furnace man. Can cut 
all patterns, lay out work and? handle 
men. 28 years’ experience, married and 





sober. State full particulars in first let— 
ter. Address Tinner, 502 Oakwood St., 
Owosso, Mich. T-500 





Situation Wanted by Sheet Metal Work— 
er and Furnace Man. Years of experi-— 
ence. Iowa preferred. Address B-—500, 
care AMERICAN ARTISAN, 139 North 
Clark Street, Chicago. Mlinois. 


HELP WANTED 


Wanted — Combination -sheet metal 
worker and plumber. In a good live mod— 
ern town of 3,000 inhabitants. Splendid 
schools. Year round position for a man 
that wants that kind of a place. Want 
@ man that can run a shop, figure heat- 
ing of all kinds. Address R-499, care 
AMERICAN.ARTISAN, 139 North Clark 
Street, Chicago, Illinois. 

















Wanted—First class sheet metal work-— 
er, accustomed to the general run of 
sheet metal work, such as factory, heat— 
ing and ventilating, cornice work. State 
qualifications, wages expected, also ref-— 
erences, and when available. Steady work 
the year round to first class mechanic. 
Address T-499, AMERICAN ARTISAN, 
139 North Clark Street, Chicago, I[linois. 





Retail Hardware dealer wants to make 
connection with a real, live, young, com— 
petent, modern, selling, window display, 
show card and interior arranging young 
man at once. State wages and give ref— 
erence in first. letter. Address R. B. 
Fitzgerald Hardware Company, Madison, 
Ss. D. X-500 





Wanted—First class sheet metal man. 
One who understands job work, can read 
blue prints and work from same. Steady 
work the year around for the right man. 
We also want an A-1 radiator repair man. 
Steady year around work. Address J. H. 
Barnett, Dodge City, Kansas. 312 West 
Front St. G-500 





Wanted-——Tinner and handy man. Must 
be able to drive car, t a bottom in a 
washboiler and also do guttering and 
spouting. Steady work with two. fur- 
nished_ rooms included. Address S—499, 
care AMERICAN ARTISAN, 139 North 
Clark Street, Chicago, Illinois. 





Wanted at Once—All around sheet 
metal worker, reliable, age between 30 
and 465. Address O-499, AMERICAN 
ARTISAN, 139 North Clark Street, Chi- 
cago, Illinois. 





Wanted—Combination furnace man and 
plumber. Must be good on furnace work. 
Address James B. Crowley, 120 South 
Fred Avenue, Oelwein, Iowa. P-499 





Wanted-—Plumber; one who can do 
some galvanized iron work preferred. 
State wages. Wire at my expense. Ad- 
dress S. W. Laceby, Mackinac Island, 
Mich. ‘ Y-500 


MISCELLANEOUS 


For Sale—One Delco ay plant. Ad- 
dress Edward Lioyd, oute 2, White- 
water, Wisconsin. 


TINNERS’ TOOLS 


Having ronag | purchased complete set 
of tinners tools from the Highland Sheet 
Metal Works of Denver, we offer them 
for sale at our warehouse. List of tools 
and prices furnished upon request. Ad- 
dress C. A. McFarland, 1448 Blake Street, 
Denver, Colo. F-500 


Wanted—Corrugated curving rolls, han-— 
dle, 18 gage metal, in good condition and 
cheap. Address Sam -H.. Kerr, Lufkin, 
Texas. M-500 
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TINNERS’ TOOLS 





AMERICAN ARTISAN 


SPECIAL NOTICES 








For sale—2” Williams Pipe Cutting Ma- 
chine with motor drive for plumber’s 
work. Has not been used over fifteen 
days, is in excellent condition and will 
be sold very reasonable. Address Lock 
Box 552, Kane, Pa. Z—500 





MORE FOR YOUR 
MONEY 


I1—No. 10 Excelsior Deep 


Threat Pubech ....%5...-.:> $ 90.00 
1—6-Ft. Power Groover ...... 150.00 
1—Meoore Double Seamer with 

reer Yee eee 40.00 
38—Scroll Shears, each........ 20.00 
2—No. 10 Excelsior Kick 

Prewees, GOOM 2... eee cclscss 37.50 
1—10-Ft. 18-Ga. POWER 

oe are erst 275.08 


LARGE UNLISTED STOCK: 
SEND US YOUR INQUIRIES 


Interstate Machinery Company 


601 W. Monroe St. Chicago, Ill. 











Original 
Siphonage 
Ventilator 


The 


Write for prices today 


AREX COMPANY *“Ghicaco”™ 





Manual of Automotive Radiator Con- 
struction and Repair, by F. L. Curfman 
and T. H. Leet—Anyone interested in 
Radiator Repairing will find the 185 pages 
of practical instructions and the 120 illus- 
trations showing actual construction and 
repairing a big help. In a condensed 
manner some four to five thousand an- 
sewers to questions are given. It is thor- 
oughly practical as both authors are men 
of wide experience in this work. Printed 
in large, easy to read type. Measures 
6%x$ inches. Price $2.50. “Order from 
book Dept., AMERICAN ARTISAN, 139 
North Clark Street, Chicago, Illinois. 





The Revised Edition of the New Metal 
Worker Pattern Book by Kittredge and 
Associates is one book that should be in 
every shop. As a reference book alone it 
is indispensible. Over 500 9x1l-inch pages 
with 895 illustrations. It covers the prin- 
ciples underlying practically every prob- 
lem that is likely to come up in daily 
practice. Beginning with the selection 
and use of drawing tools, the author ex- 
plains linear and geometrical drawing so 
clearly that one who has had no previous 
knowledge of arithmetic or drawing may 
understand these essentials and apply 
them. The most approved methods of 
pattern cutting are also given in the 
course of the work. Price, $6.00, postpaid. 
Order from the Book Dept., AMERICAN 
ARTISAN, 139 N. Clark St., Chicago, Ill. 





The Rate for Special Notices 
— displayed want ads — 
$3.00 per inch per insertion 
When sending copy state whether 
your name or blind number is to be 
used—also how many insertions are 

desired. 


ATENTS 


HUBERT E. PECK 
Patent Attorney 


Barrister Bldg.. WASHINGTON, D. C. 








May 25, 1929 





Sheer 
onifort= 


Automatic Electric 


HEAT CONTROL 


Consumer’s Price 


$48.00 installed 
H. M. SHEER COMPANY 


Dept.AA QUINCY, ILLINOIS 
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OPPORTUNITY FOR FURNACE 
JOBBER IN IOWA 


Ors of the larger manufacturers of a 
complete line of cast and steel fur- 
naces is seeking a furnace jobber to repre- 
sent them in the State of Iowa. 

We believe this is an unusual opportu- 
nity for a heating salesman or, perha 
a dealer, with a wide acquaintanceship in 
the furnace trade in this territory, to go 
into business for himself. 

A furnace stock will be placed at his 
disposal on consignment. e will handle 
all the accounts. ‘The right man can get 
started on a moderate amount of capital. 
He can handle, alw:, fittings, registers and 
other supplies needed by the furnace trade. 

He will have the finest furnace selling 


equipment in the industry. The trade 
will be consistently and effectively culti- 
vated by mail. Practically every type of 
co-operation and assistance will be avail- 
able for this new jobber. 


The line he will handle is complete ... 
as well known as any on the market. 
Sales at the present time are the highest 
in its history. New dealers are being sold 
every day. 


Tell us your qualifications in a s ht- 

forward letter. How ample, or ed, 

your capital is. And anything else per- 

taining to your fitness to represent us. All 

Swe woud of course, be considered con- 
ential. 


Address P500 care of AMERICAN ARTISAN, 139 No. Clark St., Chicago, Ill. 
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NOTICE 


To those answering Special 


Notice and Want Advertisements 


ONLY FIRST CLASS MAIL 
CAN BE FORWARDED 





BOOKS 








The Standard Code Computing Rule, 
which is adapted from Article III of the 
5th Edition of the Standard Code, is 
being used by warm air heating men all 
over the country. Here is what the Com- 
puting Rule will determine: (1) The warm 
air pipe and register areas for first, sec— 
ond and third floor rooms. (2) The areas 
necessary for 70° inside temperature when 
the outside temperatures are zero, 10, 20 
and 30 degrees above or below zero. (3) 
The areas from the contents, glass, wall, 
roof and ceiling. The factors as covered 
in Table “A” are represented in accurate 
form. (4) The areas for rooms having 
one, one and one-half and two air changes 
per hour. (5) The unusual exposure re- 
quirements as the 10% for east and west 
and 15% for northeast, north and north- 
west rooms. Rule is circular, measuring 
5% inches in diameter and % inch thick, 
being made of specially prepared cellu- 
loid. Washable and unbreakable. 

Price, $3.00, postpaid, from Book Dept., 
AMERICAN ARTISAN, 139 N. Clark St., 
Chicago, Il. 


BOOKS 








Exhaust and Blow Piping, by Hayes— 
Exhaust and Blow Piping has had an 
unusually big demand. A fresh supply is 
now off the press and is in our hands for 
immediate delivery. It has an invaluable 
treatise on the planning, cost, estimation 
and installation of fan piping im all its 
branches giving am necessary guidance 
tn fan work blower and separator con- 
struction. 159 pages, 5x8. 61 figures. 
Cloth, $2.00. Order from Book Dept., 
AMERICAN ARTPSAN, 139 North Clark 
Street, Chicago, Illinois. 






The 
Better 
Siphonage 
Ventilator 


PECIFIED by Architects Used 
CREASED PULLING POWER. Give cone 
Cosemere i Extra Efficienc y by using AKRA’ 
Write for prices! 
AKRAT VENTILATORS INC. 
1191 Builders Bldg. Chicago Illinois 




















Mention AMERICAN ARTISAN in your reply—Thank you! 
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| 139 North Clark Street 


THE UNIVERSAL 
SHEET METAL 


PATTERN CUTTER 





Over 500 Practical and Shortened 
Demonstrations and Several Thousand 
Methods, Illustrated by 1400 Engrav- 
ings, Are Contained in These Two 


Books 


Thesé famous books are a possession of incalculable 
value to every man who seeks more profit as a sheet 
metal worker, whether as draftsman, mechanic, fore- 
man or master. They provide a life’s companionship 
for the thrifty, practical and ambitious; they ease the 
rough places; lessen drudgery and perplexity; save 
time, labor and material; insure against inaccuracy 
and “falling down” in the real emergencies of the 
daily work. 

Containing Everything in Pattern Cutting and Working 

Sheet Metal 


The safe, direct, up-to-date, labor-saving method of devel- 
oping patterns and performing the incidental operations of 
sheet metal work of every description will be found in 


THE UNIVERSAL SHEET METAL 
PATTERN CUTTER 


Velumes One and Two 


Embracing 28 Departments Illustrated by 1400 Bngravings 
Showing Large and Legible Patterns and Working Dia- 
grams Pertaining to Bach Subject. Accompanied by Per- 
spective Views of All Objects and Examples of Work in 
the Completed Form. 


Sold Independently 


VOLUME ONE—Practical and Shortened Methods of De- 
veloping the Patterns for All Forms of Elbows; Heating 
Ventilation; Blower and Exhaust Piping Connections and 
Fittings; Marine Sheet Metal Work; Automobile Sheet 
Metal Work; Special Short Rules in Pattern Drafting; 
Heavy Gauge Sheet Metal Work; Machinery and Belt 
Guards; Laying Out Full Size Patterns to Means of Re- 
duced Drawings; Mensuration Applied to Sheet Metal 
Work, etc., with Many Features of Construction and Labor- 
Saving Expedients, 

Containing 380 Double Column Quarto Pages, Size 9x12 
inches, Illustrated by 680 Engravings, Substantially Bound 
in Cloth, Price. $7.50 


VOLUMB TWO—Architectural Sheet Metal Work, A 
Treatise on Drawing, Full Size Detailing and Lettering; 
Practical and Shortened Methods of Laying Out and Con- 
structing all Types of Sheet Metal Cornices and Skylights; 
Leaders; Roof Gutters and Conductor Offsets; Moldings; 
Miters; Pediments; Copings; Finials; Circular Work; Dor- 
mer and Bay Windows; Sheet Metal Ornamentation; Elec- 
trically Illuminated Signs; Hollow Metal Windows, Frames 
and Fire Doors; Various Forms of Metal Roofing, etc.; 
Reading Plans and the Method of Estimating Sheet Metal 
Items and Quantities in Building Construction. 


Containing 400 Double Column Quarto Pages, Size 9x12 
inches, Illustrated by 711 Engravings, Substantially Bound 
in Cloth, Price. $7.50 








SOLD BY BOOK DEPT. 


AMERICAN ARTISAN 


CHICAGO, ILL. 








AMERICAN ARTISAN 











—this machine belongs in 
every sheet metal shop. 


No. 18 Hand Power 
MARSHALLTOWN 


Throatless Shears 


Covered A Patent 
No. 











T will do all your cutting— | 
Other ick tel d 
MARSHALLTOWN , Gaicasy, aCCUFrately anc eas- 
Machi. ier. It takes sheets of any size. 
achines 
ROTARY High Grade Construction 
THROATLESS 
SHEARS—hand or Tough metal-keen blades of 
power operated best steel — first quality 
PLATE BENDING throughout. * 
ROLLS 
PRESSURE Special Low Price 
GAUGES : E 
The economy of this machine 
SPLITTING : : 
SHEARS in a cost owe Payryad saving 
makes it impossible for you to 
BEVEL SHEARS be without it. 
PUNCH PRESSES, 
ETC. Write for vee and full details today 
Dept. A. A. 











MARSHALLTOWN MANUFACTURING CO. 


Marshalltown, Iowa 


} 
| 


| 


















Gates 
2” to 18” 


BLOW PIPE FITTINGS 


BALL 


FROM 
= 
TO 
12” 





. 
from 


SE Blast Gates on all your 
Blow Pipe Jobs. They will ized. 


reduce power and increase suction if gates are closed 
on machines not in operation. 


USE BALL JOINTS ON MOVABLE CUTTER HEAD 
CONNECTIONS 


Prompt Shipments—Write for Price List 


ALFRED C. GOETHEL CO.8%,,2i%, $1 


*MILWAUKEE, WIS. 


JOINTS 


Spun out of heavy sheet 
steel and then galvan- 


























GEROCK BROS. MFG. CO. 


SHEET METAL ORNAMENTS 


AND STATUARY 
1252 So. Vandeventer Ave., St. Louis, Mo., U.S.A. 
Write for Catalogue 
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ROOFING PROBLEMS 
th 

this Quality Equipment 

by Eller 






















om Rn o ee me int En 
Re Oi ok a ee ee ee 
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Top: Eller’s Improved Slip-Joint Eave Trough and 
Inner Corner Mitre. 

Left and Right: Round Corrugated, Plain Round 
and Corrugated Square Conductor Pipe and Elbows. 
Below: Eller’s Non-Syphoning “Kant-Leak” 
Corrugated Roofing. 








LLER-MADE roofing and rain-carrying equipment are 
quality products throughout . . and fully guaranteed. 


All eaves trough and conductor pipe made by Eller is 
finished in standard 10 foot lengths for greater strength. 
Frequent joints are eliminated . . Eller’s Non-‘Syphon- 
ing “Kant-Leak” Roofing may be guaranteed against 
leakage without hesitation. 


Standardize on Eller products . . full information and 


a Ales aritaat 


= ———— —< > = em eee onan ~ “ ale Are - 
a COllpicte Caldlup Will = gladly Some Upris seyuLceL 







THE ELLER MANUFACTURING CO. 


CANTON, OHIO 
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